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SOLVED THIS BEARING PROBLEM IN 


The 2°) Scientist studiesand analyzsesan 2° Bearing in great detail... 
a bearing that in company with thousands of others has been running day 
and night for months on special testing machines in the * Research 
rolling up a score of millions of revolutions. . 


How long is LIFE for a bearing anyway? 


Laboratory... - helping 


to answer a vital question. 


Bearings ...even S00 Plus-Performance Bearings... have definite life 


spans. And years ago * decided that it was important that the 
engineer and designer know definitely how long an & * Bearing 
might live. Which is just another way of saying how soon it might fail. 
Thus it was that back in 1922 Soc Laboratories, after years of re- 
search at tremendous cost, produced the first set of bearing life tables 


the world had ever seen. After all, why put a ten-year bearing in a 
machine that cannot last more than 5 years? Why put a five-year bear- 


ing in a machine that will certainly last ten, twenty or thirty years? 


FP invites all engineers and designers to make use of its anti- 
- 


friction bearings data. Put your bearing problems up to S&F. 


SKF INDUSTRIES. Front Street and Erie Avenue, Philadelphia, Pa. 


One of the first bearing life tables ever produced. Ut was pu 
, These tables have been me 
toalle 


Laboratories in 1922 


sinceas aregular partof © * service neineersa 


Illustration below shows one of the five ? Research Labor 


are devoted exclusively to the solution of anti-friction bearines 
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PRODUCTION 

*% Steel Ingot Operation (% of capacity) 

* Building Contracts (F. W. Dodge, daily av'ge, thousands, 4-week basis) 
* Bituminous Coal (daily average 1,000 tons) 

*% Electric Power (millions K.W.H.) 


TRADE 


Total Carloadings (daily average, 1,000 cars) 
% Miscellaneous & L.C.L Carloadings (daily average 1,000 cars) 
* Check Payments (outside N. Y. City, millions) 
*% Money in Circulation (daily average, millions) 


PRICES (Average for the Week 
Wheat (No. 2, hard winter, Kansas City, bu.) 
Cotton (middling, New York, Ib.) 

Iron and Steel (STEEL, composite, ton) 
Copper (electrolytic, f.o.b. refinery, Ib.) 
All Commodities (Fisher's Index, 1926 


FINANCE 
Federal Reserve Credit Outstanding (daily average, millions) 
Loans and Investments, Federal Reserve rep't’'g member banks (millions) 
* Commercial Loans, Federal Reserve reporting member banks (millions) 
Security Loans, Federal Reserve reporting member banks (millions) 
Brokers’ Loans, N. Y. Federal Reserve rep’t'g member banks (millions) 
Stock Prices (average 100 stocks, Herald Tribune) 
Bond Prices (Dow, Jones, average 40 bonds) 
Interest Rates—Call loans (daily av’ge, renewal) N. Y. Stock Exchange 
Interest Rates—Prime Commercial Paper (4-6 months) N. Y. City 
Business Failures (Dun and Bradstreet, number) 


+ Revised 
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| Ny iA 


WEEKLY INDEX OF 
BUSINESS ACTIVITY 


100) 


* Preliminary * Factor in Business Week Index 





Latest 
Week 
*57.6 


23.2 
$4,517 
*1,157 

1,649 


Preceding 
Week 
57.9 


24.2 
$4,501 
1,160 
1,631 


$2,469 
$17,756 
$4,704 
$3,095 
$745 
$95.63 
$91 62 
1% 
i-1% 


182 


Year 
Ago 
62.0 


40 


Average 
1929-33 
769 


46 
$10,567 
1,346 
1,661 
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shipping paperwork — with DITTO 


EFORE Ditto came on the job, the Kansas City 

plant of The Cudahy Packing Company used a 
carbon manifolding system for writing up its orders. 
It was a laborious job—two girls copying salesmen’s 
orders, one girl checking, and one girl at a tag ad- 
dressing machine. 


Now, two boys and Ditto do the whole job, releas- 
ing the girls for more important work. With Ditto 
there is no recopying of salesmen’s orders, no address- 
ing of labels and tags, and most important of all— 
Absolute Accuracy. The elimination of errors provides 
an even greater saving than the reduction of labor. 


By the Ditto method, each salesman carries a Ditto 
pencil with which he writes up his orders. From this 
first writing Ditto makes all of the 21 copies necessary 
to fill and bill the order, as well as any tags or labels 


- 
DITTO INCORPORATED, BW-1034 
Chicago, III. 


| 

I 

! Gentlemen: Please give me full facts about Ditto . . . 
| How it cuts costs in Billing and Shipping . . . also its 
| many other uses. No obligation, of course. 
! 

! 
4 


Name Title 
Concern 

Address 

Gi 


required. The salesman is sure that each order will 


be handled, and even the shipping tag made out 
exactly as he writes it. The same system is now in use 
in all of the larger Cudahy plants. 





Wherever copies are used or ought to be used 
Ditto saves money, because it eliminates rewriting and 
rechecking. From one original—which may be written 
with pencil, pen and ink, or typewriter—Ditto makes 
100 or more clean copies. It’s easy, quick, error-proo! 
No type to set—no stencils to cut. 


In every line of business, small concerns and large 


; 


show how Ditto has saved them many times its 


tron 


cost—in the first year. Write today for information 
on how Ditto can help you in your business. It costs 
nothing and may mean substantial savings for you. 


Ditto 


INCORPORATED 


2243 WEST HARRISON STREE? 
CHICAGO, ILLINOIS 
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The Business Outlook 


THIRD-QUARTER business was undoubtedly a disappointment, 
and earnings statements will not make very cheerful reading. But 
there is growing confidence that the worst days of 1934 have passed, 
and that the last quarter will see a slow but steady expansion of trade 


continuing into 1935. 


The President’s speech and developments of the past week in the 
reorganization of NRA are moderately reassuring. The maritime 
strike that threatened to break this month has been avoided, and the 
prestige of the Presidential office has been thrown into the balance 


for a truce in industrial strife. 
The executive order reducing 
hours and increasing wages in the 
cotton garment industry has been 
postponed until Oct. 15 when a 
special board will have reported 
its findings to the President for 
final decision. This holds off a 
break in that major industry and 
indicates that the Administration 
is willing to lend an ear to manu- 
facturers’ protests. 


Exchanges Under Control 


Stock exchanges throughout the 


country came under the control of the 
Securities and Exchange Commission 
on Oct. 1, celebrating the event with 
one of the dullest trading days of a 
prolonged dull season. The liberal 


margin rules announced assured the 
Street that federal regulation would 
be moderate in its requirements. 


Labor Truce Problems 

While the President’s radio talk 
failed to answer all the questions that 
have poured forth in recent weeks 
purporting to represent the anxieties 
of business, it furnished a number 
of important clues as to the future 
plans of the government with re- 
lation to business. Suggestion of 
a truce in industrial strife is arous- 
ing much comment. It indicates 
that the Washington authorities 
are aware of the disturbing influ- 
ence of labor warfare, as in the recent 
textile strike. But no definite remedy 
is volunteered to avoid such outbreaks 
beyond the prestige and argument of 
the President himself. Both labor 
and capital will be urged to give the 
organized machinery for mediation a 
chance to show its worth. Neither 
side will be requested to give up its 
present broad rights in industrial dis- 
putes. Strikes will not be abolished 
this winter, but their number and 
severity may be reduced. 


Reassurance by Radio 
The President’s stress on the place 
of private initiative and operation of 
industry was intended to reassure 
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those who view each encroachment of 
government under the guise of the 
present emergency as a threat to their 
own existence. Nevertheless, the role 
of government regulation of industry 
is not being abandoned. NRA is to 
be reshaped and presented to Con- 
gress for permanent sanction. In its 
reorganization, business opinion can 
exert an influence. The President is 
continuing the conferences with lead- 
ing business men begun at Hyde Park, 
getting their opinions and suggestions. 


Those NRA Changes 

While the boards established to con- 
trol the NRA machinery following 
General Johnson’s resignation are not 
altogether acceptable to business, 
which had been led to expect a greater 
representation, they are believed to be 
reasonably satisfactory. Activity of 
the policy board headed by Richberg 
should be watched closely. It is ex- 
pected to consider the troublesome 
problems of price control, production 
limitations, to preserve the best fea- 
tures of the codes and eliminate the 
bad, to coordinate the often conflict- 
ing actions of the New Deal’s many 
alphabetical organizations. It is likely 
to promote greater competition. 


Stabilization Prospects 

Only an indirect allusion was made 
to the problem of currency stabiliza- 
tion in the President’s radio address, 
indicating his judgment that the time 
was not ripe. Domestic opinion leans 
to maintenance of the present 59c. 
dollar for the immediate future. A 
gradually rising price level is to be 
expected with sharp advances for 
those commodities hit by drought and 
other limiting factors. Meanwhile, 
some are casting an anxious eye to- 
ward the difficulties of the gold bloc 


countries. 


Treasury in Command 

Rebuff of the Federal Advisory 
Council by the Federal Reserve Board 
aroused unfavorable comment in trade 
circles, and was interpreted as reflect- 
ing further domination of the board 
by the Treasury. There is now little 
question but that the Treasury with its 


tremendous gold holdings is the chief 
controlling agency of monetary policy. 
It will lend its support to squelching 
any central bank enthusiasm of Con- 
gress next winter. 


More Favorable Factors 

Decline in industrial production in 
August to 73° of the 1923-1925 bas« 
was a result of decreased activity in 
steel and automobile plants. Sep 
tember may see a further slight drop 
in the index due to the textile strike 
influence, but the last quarter 
promises to turn upward again. This 
decline in production is offset by other 
favorable factors, including the rise 
in manufacturing employment and 
payrolls, in retail trade, in farm in- 
come, and a further drop in commer- 
cial failures to the low of the year 
and for many years past. 


Farm Income Rising 

Rains in recent weeks retarded re- 
tail sales somewhat, but the margin 
over a year ago will still be substan- 
tial. Consumer buying constitutes the 
most encouraging factor on the hori- 
zon. In the West, rainy weather has 
relieved parched fields and made good 
forage crops. Cash farm income in 
August totaled $572 millions, the 
highest of any month since January, 
1931. With September and October 
the peak months for marketing, 
farmers will have even more cash in 
their pockets this fall. The first 8 
months’ results totaled $3.6 billions 
against $2.9 billions in the same 
period of 1933. 


Steel Feels the Breeze 

Steel activity is slowly rising under 
the combined influence of government 
construction activity, automobile, farm 
equipment, home appliances, stove, 
and washing machine manufacturers’ 
buying. Motor makers are prolong- 
ing the 1934 season, though produc- 
tion is tapering toward an October 
low. Preparations for the New York 
January show, where Ford will be 
represented for the first time since 
1910, will feature the last 2 months 
of 1934. Despite all the anxiety over 
monetary policies and labor, the motor 
industry is planning for a 15% 
greater output in 1935, and it means 
to make it profitable, too, at least for 
the larger producers. 


Loans Keep Climbing 
Modernization and home construc- 
tion is getting a slow start, but there 
is growing hopefulness that the drive 
will furnish a much-needed stimulus 
to heavy industries by next spring. 
Power production, carloadings of 
manufactured goods, and commercial 
loans are still headed upward, the loan 

curve rising for its tenth week. 
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Timety, accurate, detailed figures ar new 
more than ever, indispensable to sound plac 
ness management. With fluctuating production labo 
costs, your method of compiling figures must plan 
enable you to compare—instantly—actu 
with your standard costs; those of a year ago— Sei 
a month ago—yesterday. budg 
Have you at your finger-tips quicker figures aoa, 
cheaper figures, more accurate figures—t eat 
serve as a barometer of your business condition’ aod 
Such figures are available to you—in time for far n 
them to be of value—through the use They 
CoMPTOMETER PeG-Boarp MetuHop. Or; condi 
zations, large and small, are turning 
flexible, efficient system of management co: The 
trol. Furthermore,,they are making appreciable crossr 
savings in both time and money through this with 1 
modern business aid. ae 
For detailed information on how it can be the U, 
applied to your business, telephone the district tionna 
manager of the Comptometer office in your lo- — 
cality, or write direct to Felt & Tarrant } perm 
Co., 1733 North Paulina St., Chicago, Illinois on the 
may be 
his ret 
THE COMPTOMETER PEG-BOARD COMBINATION 
PERMITS MORE EFFICIENT FIGURE WORK BECAUSE: Th : 
e 
1 It makes use of original figures. Does away with the time — 
and cost of recopying, posting. Reduces the chance of error. Fn . . dene | 
2 It is extremely fast. Gives you figure facts while they are creasin 
most valuable. Allows for prompt action on rapidly changing . = 
conditions. > NRA 
3 It is flexible. Adaptable to most any kind of figure or cost is to be 
routines. ~~] and evi 
sible. 
4 It is economical. Savings of 35% or more are not unusual. Mr. Ri 
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Washington Bulletin 


WASHINGTON (By Business Week Staff Correspondents )—A 
whole flock of important decisions are to come from the White 
House, but none of them should be expected for about 2 months. 
The President wants to let the country rest that long without star- 
(ling new developments which might rock the boat either economi- 


cally or politically. 

Among the first matters on 
which he must make these tem- 
porarily deferred decisions are: 
New taxes—at least $500 millions 
required; a new public works pro- 
gram to provide employment; a 
new relief scheme to take the 
place of CWA, etc., a detailed 
labor mediation program; a new 
plan for annual wage guarantees. 


And Then the Budget 
Still later Mr. Roosevelt must face 
budget-balancing and dollar stabiliza- 
tion, and the question of whether the 
gold value of the dollar is to be re- 
duced the full 50°% already author- 
ized. However, the last 2 problems are 
far more nebulous than the others. 
They depend partly on international 

conditions beyond our control. 


Would Avoid Revolt 

The President is pausing at the 
crossroads. He is eager to continue 
with New Deal policies, but he is also 
anxious to prevent any more open 
revolts from business, as hinted in 
the U. S. Chamber of Commerce ques- 
tionnaire which so annoyed him. 
After election he plans a vacation at 
Warm Springs where he will summon 
many of his advisers and make a start 
on the problems outlined. Decisions 
may be expected in rapid-fire order on 
his return, ‘ 


Solicitude for Business 

The new NRA setup starts off with 
harmony and cooperation oozing 
from every pore and business settles 
down to await developments with in- 
creasing confidence that its interests 
will be taken care of. Indications 
are that industry will be the pet of 
NRA for the next few months. It 
is to be nursed into creating new jobs 
and even profits to make the jobs pos- 
sible. Both President Roosevelt and 
Mr, Richberg are edgy over insinua- 
tions that they do not love business 
men—perhaps the most cheering sign 
yet seen in the New Deal heavens. 


_ A New Price Policy 

New NRA policies will be built 
pretty closely on what has been done 
and on the mass of data and analyses 
accumulated during the dog days of 
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THIS WEEK 
Eight decisions that con- 


front the President and why 
they will be delayed. 


A business portent in the 
New Deal heavens. 


Richberg’s biggest prob- 


lem. 


A strategic argument for 
trying out the labor truce. 











NRA’s recent confusion. As to price- 
fixing, it is certain that the policy 
adopted will follow the work of the 
Cabinet Board named months ago 
and now studying pricing provisions 
of the 28 chief codes. The President's 
own 15% chisel for government con- 
tracts is part of the complication of 
the pricing issue, but it is not neces- 
sarily a basic policy for the future. 


Code Budget Problems 

Budgets for code authorities are 
bothering NRA reorganizers. The 
proposed collections now run into mil- 
lions. NRA finds that most kicks 
come from small companies that never 
belonged to a trade association and 
now pay less than $50 a year. Con- 
gress may prove inquisitive about code 
costs, but NRA knows that much of 
its present and future support must 
come from paid executives of trade 
associations and code authorities. 


A Look at the Books? 

Compression in number of codes 
cannot be speeded, but will come. 
Debates like the one over whether 
guppies are goldfish or ought to have 
a code of their own will be elim- 
inated. Along compliance lines, NRA 
is wondering whether business will 
stand for periodical inspection of 
books and plants, which the Compli- 
ance Division hopefully thinks is a 
better practice than waiting for com- 
laints of competitors after damage 
ios been done. 


Partnership Issue 
Biggest job of all the NRA legisla- 
tive revamping, definition of exactly 
what the President may do to change 
code provisions by executive order, 


rests with the Richberg board and the 
revision of NIRA that it is to submit 
to Congress. The present law specifi- 
cally gives the President the right to 
poem and even codes which carry a 
provision that industry's consent must 
be given to changes are not protected 
against the uncertainty of Presidential 
intervention. : 


Labor Truce Effects 

First result of the Roosevelt “labor 
truce” project is likely to be conten 
tion instead of peace. It will bring 
the differences between industry and 
labor quickly to a head. Labor in- 
sists on keeping all gains so far mad 
under NRA, including collective bar- 
gaining by majority rule. Industry 
feels that to accept this would be to 
accept defeat. Highest card in the 
President’s hand is the overshadowing 
probability of new labor legislation 
in the next Congress. Both sides 
should be anxious to giv e the present 
machinery a trial before risking what 
may come out of Congress. 


Freight Rates Will Rise 
With carloadings already past this 
year’s peak and no immediate benefit 
to railroads in the Administration's 
legislative program, an increase in 
freight rates has become a_ practical 
certainty. 


FHA’s Tough Job 

In trying to batter down persistent 
public concern regarding the future, 
the Federal Housing Administration 
has an impossible job. FHA has dis- 
covered that the big majority of home 
owners that can be induced to mak« 
even repairs pay cash. They balk at 
borrowing against income. The 
widely-advertised modernization credit 
plan lacks appeal, not because banks 
won't lend, but because people won't 
go into debt. This same state of the 
public mind jeopardizes the home 
building program that will start next 
month. That program is also handi- 
capped by the stubborn resistance of 
lending institutions to the new financ- 
ing plan that the Administration is 
secking to impose. 


Silence Is Golden 

The unemployment insurance sur- 
vey made by Secretary Roper’s Busi- 
ness Advisory and Planning Council 
has fizzled. With replies coming in 
from only 12}% of the code authori- 
ties and trade associations polled, the 
results are not regarded as significant. 
Answers show up preponderantly in 
favor of unemployment insurance. 
But half of them advocate a voluntary, 
as opposed to a compulsory, system, 
which is cause for doubting their sin- 
cerity of opinion. Federal super- 
vision is preferred to state direction. 
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Labor Truce 


President’s plan to meet the 








menace of industrial con- 


flict and to settle labor issue by conference, instead of 
trial, raises important questions. 


THE Roosevelt plan for industrial peace 
uring the critical period of recovery 

id, perhaps, forever after—has aroused 

enthusiasm and private question- 

[wo interpretations immediately 
followed the President's “fireside’’ radio 
announcement. 

The National Association of Manu- 
facturers expressed a hope that it meant 
maintenance of the status quo in labor 
relations, cited the wartime precedent 
for a truce “in which neither group or 
the government will attempt to change 


( 


existing labor relations by force.” 
The A. F. of L. Idea 
Orators at the American Federation 
Labor convention in San Francisco 
it plain that they understood that 
tus was to be determined by the 
us government agencies now pre- 
g somewhat insecurely over labor 
relations. The point is important. 
The Washington interpretation is that 
the President’s statement means chiefly, 
not wholly, that the prestige of his 
e is going to be so thrown into the 
labor scales that it will weigh heavily 
gainst the employer or labor leader 
who makes himself responsible for a 
trike without having first exhausted 
very peaceable means of settlement. 
Naturally, such a move implies an equal 
ness to put that prestige behind 
greements on peace machinery that 
be arrived at through those informal 
nferences with representatives of in- 
stry and labor which are to be held 
it the White House. 
Among employers, of course, con- 
lerable interest attaches to how the 
residential pressure is to be regulated 


by the mediation machinery already in 
existence, meaning specifically the Na- 
tional Labor Relations Board and the 
little labor boards. The answer is par 
ticularly important since this machinery 
ground out the ruling that representa- 
tives of a majority of an employee group 
must be dealt with in collective bargain- 
ing as representatives of the whole 
group. Labor's inquiry as to whether 
the truce plan means a surrender of its 
right to strike is countered by the ques- 
tioning of some employers as to 
whether it means that they will be re- 
quired to drop lawsuits against and 
protests about labor board decisions un- 
til the end of the truce—when a pro- 
test would probably be too late 

Washington's view is that it is quite 
likely that this will be asked of in- 
dustry as its contribution to the peace 
program. That is also the A. F. of L.'s 
view. 

However, some readers of the Presi- 
dential mind profess to see the radio 
statement as an offer to open a door 
out of the situation that is developing 
as a result of the majority rule decision 
They recall that, at the time the rule 
was announced by the National Labor 
Relations Board (whose chairman re 
turned to his college duties this weck), 
reporters at Hyde Park asked Mr 
Roosevelt whether labor should be rep- 
resented by majority rule or propor- 
tional representation and heard that “it 
depended a good deal on the industry.” 
Maybe it depends a good deal on 
whether the industry can come to the 
White House with such generous pro 
posals fo: a labor settlement that the 


President can get an agreement witho 
benefit of labor board procedure I} 
automobile industry got proportior 
representation out of an informal Whit 
House handling of its difficulties last 
spring 

The new plan is, to a certain extent 
a recognition of the fact that all of tl 
machinery of the labor boards and th 
Labor Department has failed to mect 
the situation brought about by the 1 
covery that has strengthened the will 
to strike and the National Industrial 
Recovery Act which has “‘released,”’ as 
labor says, the organizing energies of 
potential strike leaders. The President 
has shown, before this, a disposition to 
prefer informal, individual settlements 
“around the table” to 
cedures whose individual 
form precedents that regiment all inter 
ests within reach according to the sai 
hard, inflexible pattern. It 
prising that he should turn to the cor 
ference plan upon recognition that tl 
machinery hadn't worked so well 
promised 

No Overnight Job 

This truce program ts not expected to 
develop over night. The White House 
announced that the President expected 
to talk to scores of business and labor 
leaders in working toward a peace basis 
He has already talked with 
ployers. However, the hierarchy of t 
American Federation of Labor is stil! at 
San Francisco, heavily engaged in the in 
dustrial vs. craft union battle 

In inviting the truce and 
such conferences, the President has, ot 
course, mace a definite break 
White House policy since the automo 
bile argument—which has been to 
keep labor disputes away from the big 
doorway on Pennsylvania Avenue. The 
inevitable result must be that he b 
comes a target for both sides as the 
country’s chief labor mediator. The job 


| 


judicial pro 
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won't be an easy on 


Underwood 4 Underwood 


NEW NRA CHIEFTAINS—Members of the National Industrial Recovery Board, created by the President to take over General 


John<on’s administrative duties. 


Left to right: 


Walter H. Hamilton, board member, Leon Henderson and Blackwell Smith, of 


NRA, and (board members) S. Clay Williams, chairman, Arthur Whiteside, Leon C. Marshall, and Sidney Hillman. 
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The Northwest, for Instance 


When business talks of the farm recovery it looks at the 
farmers of the Minneapolis Federal Reserve District, 
lifted from disaster toward prosperity. 


THE story of farming in 1934 is one of 
those things ‘too good to be true.”” In 
the face of statistics on farm income and 
actual orders coming in from the agri- 
cultural sections, business fails to com- 
prehend the favorable metamorphosis 
that has taken place in farming. 

Primarily the recovery arises from the 
advance of prices for farm products. 
The gains here have so far overrun those 
in manufactured articles that the farm- 
er's dollar has magnified buying power. 
His costs, fixed charges, even taxes, have 
come down. 

Recently the farm has been getting 
rain. Sun-baked pastures have turned 
green, late-planted forage crops are 
flourishing, hard-baked soil that resisted 
the sharpest plowshare is now ready for 
fall plowing. As the farmer listens to 
the drum of rain on his roof at night 
he realizes his feed problems diminish 
with each hour of downpour. Where he 
worried recently about preserving breed- 
ing herds through the winter, he is now 
relieved that he did not weed his pigs, 
cattle, and sheep down too brutally. As 
the parched acres drink up the moisture, 
his hopes for a bumper crop another 
year increase and replace the last sum- 
mer’s nightmare that his homestead was 
turning to desert. 

Were Hard-Hit 

As typical of a section of the country 
which has suffered several years of short 
crops, has constituted a primary distress 
area this year, and now gives promise 
of converting disaster into surprisingly 
prosperous conditions, consider the 4 
Northwestern states that compose the 
Minneapolis Federal Reserve District. 
Their situation is not exceptional, other 
than that it presented one of the darkest 
pictures in the depression album, and its 
transformation is the more striking on 
that account. These states were the ones 
that withstood the grasshopper plagues 
of 1931, 1932, and 1933. The failure 
of the 1934 spring wheat crop, durum 
wheat crop, flaxseed crop hit the North- 
west particularly. 

Yet cash farm income from crops, 
livestock, and livestock products for 
these 4 states for 1934 is estimated at 
$371 millions, an increase of 12% over 
1933 and 13% over 1932. This is ex- 
clusive of $62 millions of wheat and 
corn-hog benefit payments and $25 mil- 
lions received from government pur- 
chases of surplus livestock and butter. 

Such comparisons give expression to a 
price advance ranging up to 400% on 
major farm products between the 1933 
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low and current levels. Here is what 


has happened to the Northwestern 
farmer in terms of prices: 
Feb., 1933 Current % 

Dollar Dollar Gain 
Whear 34 95 179 
Corn 13 77 492 
Oats .10 44 340 
Barley 16 Ry 356 
Rye .20 74 270 
Flaxseed 92 1.80 95 
Potatoes 23 60 160 
Hogs 2.80 6.25 123 
Beef Cattle 3.35 3.70 10 
Calves 1.80 1.75 *] 
Sheep 1.95 2.40 23 
Lambs 4.60 5.80 26 
M. Cows 30.00 28.00 *6 
Horses 68.00 86.00 26 
Chickens <eaa ee 094 25 
Eggs — 15 50 
Butter es 26 44 
Butterfat 17 225 25 
Wool aan 09 18 100 
Apples 95 1.20 26 


* Loss 


The Northwestern farmer is getting 
money this year from crops never before 
thought worth harvesting. Due to the 
shortage of feed, $8 a ton is being re- 
ceived for baled corn stalks. Wild 
marsh hay, seldom cut, became a good 
cash crop in 1934. 

From the standpoint of business to 
be done in the area, the figures on direct 
farm income must be expanded to in- 
clude government loans and allotments 
for public works, highways, civic works, 
relief payments. The aggregate of all 
such loans and advances for the year is 
estimated to exceed $600 millions. In 


addition to these material benet 
is an even more important impr 
in the farmer's morale. 

The revived spirit finds tan 
pression in the prompt repay 
government advances. Collect 
farm loans in the area are re; 
ceptionally good. There has be 
pressive resumption of farm | 
ing. Sales attributed to th 
Land Bank so far in 1934 nu: 
farms for a total of $2,265.8 I 
compares with 356 farms sold 
for a total of $954,028. 

Such developments and the obsen 
tion of business leaders in the 
the theory that the government 
perizing” the farmer. The far 
cept aid strictly on a tempor 
gency basis, would be the first + 
the suggestion of permanent s 
according to these sources. T! 
disposition to minimize the ger 
tress in the hard-hit areas, but 
gested that the relief counties 
lineated on the map are an ¢ ° 
tion of conditions. It is necess 
on the “‘relief’’ county list to obt 
emergency railroad freight rat 
anyone in the country to get 
takes only 12 distress cases for 
to qualify as an area for relicf 


Canada’s Upturn 


Selling on Winnipeg Grain Fx. 
change is answered by figures 
showing farmers’ gains. 


Orrawa (Special Correspons ) 
With Canada looking forward t 
measure of economic relief 
stricken Prairie Provinces from 
proved wheat market pros; 
whole Dominion was startled t 
by Winnipeg reports of organi: 
ing pressure from outside sour 
Winnipeg Grain Exchange in 
to break the market 

At Winnipeg, John I. Mc! 
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FARM PRICES ADVANCE TOWARD PARITY, 1933-'34 


Stacked coins show additional returns per crop unit to cooperating 
producers im Denete geymacts on domestic allotment or other 
portion crop designated in contract 
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PWA SLUM-RAZING BEGINS—Administrator Ickes throws the switch starting 


demolition of Atlanta, Ga. slums, in the first actual federal slum clearance in 


PWA’s $150-million low-cost housing program. 


PWA allotted $4.8 millions for 


the Atlanta job, covering two projects, one for white occupancy, one for Negroes. 


f the Wheat Pool’s central selling 
and agent of the Ottawa govern 
n its financial support of the mar 
rges that short selling in the last 
ks has greatly exceeded the volume 
heat marketed by farmers, and 
ns to request a federal investiga- 
He also advises that investigations 
ght at Buenos Aires and Liver- 
McFarland wants the source of 
lling located. Other Winnipeg 
rities suggest it is an attempt by 
rs to smash prices and hold wheat 
larger profit later when overseas 
nd increases. 
For Argentine Benefit? 
Ottawa, officials believe the Ar- 
wheat movement to Liverpool is 
hedged through the Winnipeg 
nge, in which case the Canadian 
vernment is in the position of sup- 
rting the market for the benefit of 
tine wheat. 
tawa will probably grant the power 
probe of the entire situation if 
irland recommends it, and the gov- 
nt May even appoint its own rep- 
tative to sit on the Winnipeg Ex- 
nge Board. Cables from London rid- 
rumors of attempts at a corner on 
1tld’s wheat. Meanwhile the Win- 
» market is holding up. 
ese developments in the Canadian 
markets come just at a time when 
untry has been anticipating the 
its of increased buying power from 
rger farm income this year. 
rns to Canadian farmers for this 
grain crops will be many millions 
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of dollars greater than for those of 1933 
Estimated yields of all principal grains 
are higher than 1933, and prices in all 
cases are higher. The wheat 
placed at million bu. compared with 
269 millions last year; oats at 344 mil 
lion, 464,000 last year; flax 1 mil 
lion, 464,000 last year; rye 64 millions 
14 millions last year; barley 68 millions 
63 millions last yaer. Average Septem 
ber prices: 


c rop 1s 
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1933 1934 % Gain 


$.674 $.82% 2 
ASE 
1.604 91 


>i —_ 
678 ) 


Wheat (No. 1 Nor.) 
Oats 34} 
Fiax 1.47} 
Rye 2 

Barley A3 78 «677.4 


On these figures, the value of the 
wheat crop would be upwards of $40 
millions greater than last year. Onc 
Winnipeg authority, however, placing 
the yield for the 3 prairie provinces at 
265 million bu., arrives at an estimated 
return to prairie farmers of $177 mil- 
lions, based on average prices at coun 
try elevators for the first 6 weeks of the 
crop season, an increase over last year 
of $51 millions. The larger yields of 
coarse grains and better prices will add 
a few millions to the farmers’ returns 
Export Demand 

One London authority has said that 
the entire export surplus of this year's 
crop together with the 200-million bu 
carryover will be required to meet over- 
seas demands, while another says all but 
75 million bu. of the carryover will dis 
appear during the crop year. A more 


conservative Ottawa opinion ts that th 
reduced by half 

Nevertheless, a Canadian authority 
has been investigating 
markets holds that Canadian agriculture 
more from 


carryover will be 


who export 
I 


should turn even wheat t 
He sees an annual ex 
port market for 100 million bu. of Can 
dian rye and 300 million bu. of oats 
Better Hog Market 

Little change is estimated in livestoc! 
and meat production this year. Bect 
prices will average about 
last year or somewhat higher 


the coars« 


rains 


the sam 
Ho 
show a slight drop (but prices are 
those in the United Stat 
largely owing to British preferen 
and import regulations 
duction in the United 
and mutton prices are 
Estimates of fruit rops are 
last year's figures apples drop 
54 million bbl. to 34 
grapes from 42 


about doubk 
and overpr 
States ) Lamb 
down slightly 
lower tl 
iro 


and 


} inp 


millions, 
Ib. to 37 4 


lions, while peaches, pears, and pl 


million 


show substantial 1¢ 
or hards suttered 
killing and frost 
ple prices are ex] 
brought poor ret 
Output of dairy products 


increase last year, the 


small fruits hav 


was on 


value of cr 


butter being $43 millions, about $3 1 


lions over 1932. Cheese held steady 
$11 millions, milk 
millions, 


roducts around § 


pro lu 


es for this year 


miscellaneous dairy 
$26 millions. Estimat 
not available but 


greatly changed 


conditions have not 


Go-Getter 

Department store 
going to ring doorbells. 
R. H. Macy & Co., 


years under orthodox policies handed 
down largely from one Straus to thx 


salesmen = are 


atter 76 successf 


other, has decided to revise the tradition 
of waiting seck its 
counters, will send salesmen out to seck 
customers 

To begin with, only major household 
appliances are to be offered by the crew 
of bell-pushers that is being mustered 
under the New York department store's 
red-starred flag. Other stores have gone 
that far. However, insiders contend that 
this is only the beginning of an attack 
along a much broader front. They argue 
that well-trained salesmen for a depart 
ment can householders all 
their major needs, from oil burners to 
roofing, once they get past the front 
door. They also point to Macy's new 
department for custom-built floors as 
indication that expansion into various 
types of construction and home-renovat 
ing activities is planned. And they whis 
per that the unpleasant effects of certain 
codes may have hastened this move 


for customers to 


store sell 

















Borg-Warner 


Another “‘industrial’”’ company continues its expansion 


THE twin trends toward the home mar 
ket and industrial diversification con- 
tinue. General Electric, General Motors, 
Stewart-Warner, and Fairbanks-Morse 
(BW —Mar.24, Apr.28'34) are exam- 
ples of “industrial” companies which 
have stepped over into the home, or 
“consumer,” market. 

Latest big company to broaden its 
markets is Borg-Warner Corp. Acquisi- 
tion of Detroit Vapor Stove Co. con- 
solidates the position of Borg-Warner 
in the home appliance field begun with 
its Norge unit. And a company which 
not long ago confined its activities to 
automotive parts now has, in addition to 
its automotive products, electric refrig- 
erators, washing machines, oil burners, 
gas and electric ranges. In the first 7 
months of this year, approximately 30% 
of its sales volume was in these added 
lines. 

Saw Market Later 

It was as mechanical engineers that 
Borg-Warner became _ interested in 
Norge Corp., which had developed a 
new type of compressor. Norge was ac- 
quired in 1929, not primarily to enter 
the domestic refrigerator field, but rather 
to develop the Norge compressor to 
Borg-Warner needs. Then a study of 
the possibilities of domestic refrigerators 
was made—and Norge electric refriger- 
ators were pushed ahead, now ranking 
as one of the 5 leaders. 

Addition of a line of washing- 
machines was a natural development; 
then came oil burners for the home, and 
an odorless gas stove for small restaur 
ants and lunch counters. 

With one foot thus planted in the 
kitchen, the company decided a modern 
range was needed to complete the setup 
and cash in on the kitchen-planning idea 
which it is hoped will lead to the re 
placement of some millions of ranges 

Detroit Vapor Stove has an estab- 
lished patent situation on certain enamel 
finishes with a strong sales angle. Some 
30 years in the oil stove ficld, it went 
into gas ranges in 1925, ranks as one of 
the 5 largest among nearly 300 gas 
stove makers, selling about 9% of the 
total in its field last year. 

There will be no change in the mer- 
chandising policy, Detroit Vapor ranges 
continuing to be sold through depart- 
ment stores rather than dealers. The 
line, however, is likely to be expanded 
Borg-Warner engineers are already at 
work with Detroit Vapor engineers to 
provide new designs, new features and 
conveniences which will make the Amer- 
ican housewife dissatisfied with her 
present cooking equipment. 


12 


to include the consumer market. 


Borg-Warner has a record of adapting 
the business of its newly acquired tnter- 
ests to shifting conditions. When Inger- 
soll Steel & Disc was picked up in 1929, 
that company was dependent upon the 
agricultural equipment industry for 
75% of its business. Now, about 20% 
is in farm equipment, the balance in 
specialty forgings, saw steel, tool steel. 
This has been accomplished without los- 
ing the original position in the farm 
equipment field. 

Borg-Warner units are operated sepa- 
rately, each with its sales policy fitted to 
its needs. In the automotive lines, the 
business is largely with manufacturers 
and sales are due in great measure to 
engineering and development services. 
Jobber trade provides outlets for some 
of these lines. 

Norge sells to the public indirectly, 
through wholesalers who provide the re- 
tailers. The factory handles the na- 
tional advertising, sends demonstrators. 

The general policies of Borg-Warner 
are dictated by C. S. Davis, its president, 
one-time New York newspaperman, for 
some years with one of the units of 
Borg-Warner. In merchandising, the 
company looks to Harold E. Blood, pres- 
ident of Norge, vice-president of Borg- 
Warner. 

The company has been successful in 
its expansion. Earnings for the first 6 
months of this year were $1,948,431 as 
against $330,764 in the first half of last 
year 


Damp Wash 


Other cities follow Kansas City 
laundries’ lead. But there are op- 
position parties. 


Less than 4 weeks after the laundry 
trade had learned of the success of the 
cooperative damp wash campaign spon- 
sored in Kansas City by the Ameri- 
can Laundry Machinery Co. (BW 

Augi8'34), nearly 200 similar drives 
were being formulated by optimistic 
laundry groups in other cities. It is now 
announced that New York, Providence, 
Louisville, Pittsburgh, Dayton, Winni- 
peg, and Toledo will soon have bargain 
damp wash. ALMCO is releasing the 
sales promotion material that prompted 
nearly 20,000 Kansas City women to 
sample -49¢ damp wash, sending a 
trained sales director to the aid of the 
new campaigners, giving them national 
advertising to tie up with. National 
copy features testimonials from women 
who can't see why any sister should mess 

























lite, this newest aid for the : 
goes on the dash is worth its weigh 
in gold on a cloudy day or a 
night when east is west and north is 
south, and motorists get twist 


around with home washing 
laundry will do damp wash 
69¢ to 92¢ a week. Price 
isn’t mentioned. 

Will Meet Objections 

A popular swing to damp wv 
loss-leader (though the ma 
Kansas City plants reported 
profit at 3¢ per Ib.) will m 
tion from more than the 
machine salesmen. The ex 
wash laundries will not quict 
their prices cut. In several 
have had agreements to stick 
own fields so long as the gen 
dries keep out of it. If they have to fg 
they threaten to install finishir 
ment, become full-fledged 1a 
their own right. 

At the Cincinnati convent fit 
Laundryowners National Associa 
Westerners who were sold on t 
wash drive as a general business | 
will come up against another gr 
mostly Easterners, whose custon 
yet to hear of such bargain offers 
who are not so sure that the barga 
good business for them. 

Interesting repercussion of the Kans 
City campaign ts the Kansas Emerget 
Relief Committee’s decision 
from electric washers to laun 
wash for laundering uniforms 
roll employees at meat-canning ! 
The state association of laundr 
furnished the figures that got the £ 
ernment out of this business. !ro 
will continue to be done by womet 
der KERC supervision. 
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“Descriptive Labeling” 


Canners’ views on what should go on the label stir up 
both sides in the battle over compulsory grading. 


STRONGLY recommending “descriptive 
labeling for consumer information,” but 
rejecting “collective quality grades as a 
code requirement,” the final report of 
the committee on labeling of the can- 
ning industry, just submitted to NRA, 
provi les ammunition for both pro- 
ponents and opponents of arbitrarily 
imposed consumer standards. 

No one can say that this report was 
written by “brain-trusters.” The 12 
men who signed it are dyed-in-the-wool 
canner Even No. 13, who made a 
minority report, agrees that the A B C 
or collective quality system of grading 
proposed by the Department of Agri- 
culture under the McNary-Mapes 
amendment is “entirely impractical and 
harmful to the consumer, distributor and 
canner,” and endorses the descriptive 
system. However, he claims that Maine 
canners consider flavor “‘one of the 
major appeals” of their product (he 


that any method adopted must give 
flavor a prominent rating,” and in so 
doing X-marks the danger spot found 
in one form or other in all grade-mark- 
ing plans. 

Insiders claim that first publication of 
the committee’s tentative proposals 
wused consternation in the camps of 
many private-label distributors, was re- 
sponsible for maneuvers designed to 
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BOOKCASE—Britannica, 
has a molded Bakelite case 
globe on top. Note that 
volume numbers are arranged on a 
slant to encourage keeping them in 
order. The index, sensibly, is Vol. L 
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deflect attention from the report, build 
up sentiment against it. They classify 
as such attempts A.&P.’s announce- 
ment that it would proceed immediately 
to make changes in labels and conform 
to Department of Agriculture stand- 
ards, the publicizing by Libby, McNeill 
& Libby of newly designed labels for 
canned peas and beets, showing sizes 
of peas, quoting number of beets in can, 
etc. 

These same insiders emphasize that 
none but men thoroughly familiar with 
the technique of canning and the mar- 
keting problems that have confronted 
canners could have prepared the report 
as rendered, and clinch this contention 
by pointing to the thoroughness with 
which the committee has considered en- 
forceability of its method before recom- 
mending it, realizing that without 
proper enforcement no progress could 
be made. 

Proposed Requirements 

Under descriptive labeling, all labels 
would have to carry the name of the 
manufacturer or distributor and certain 
prescribed information regarding the 
contents. For instance, on green peas, 
one of the most popular of all canned 
products, the label would have to show 
size, variety, tell whether sugar or salt 
had been added, and supply data on 
size, grade, etc., that Bs. leave little 
opportunity for imaginative interpreta- 
tion. Labels on canned cling peaches 
would have to show whether “yellow” 
or “white,” whole, halved or sliced; 
density of syrups, and, where a canner 
was unwilling to state exact amount, the 
minimum to maximum number of 
pieces. 

Canners who visualize the long-term 
benefits of descriptive labeling on con- 
sumer buying approve the plan. Those 
interested in nationally advertised 
brands say that, for their own protec 
tion, they have for years ential rigid 
standards and inspection to raw products 
and processes before allowing their 
labels to go on a can. They predict 
that opposition will come from the can- 
ners who have packed for the smaller 
private label distributors or on specu- 
lation. 

Signal for General Advance 

Proponents of prescribed standards 
and grades all along the marketing front 
consider the report a victory in an im- 
portant industry, are preparing for a 
general drive. They see this as an ov- 
portunity for advancing their cause in 
each of the 131 out of the first 500 
industrial codes that contain some refer- 
ence to planned or proposed methods 


of standardizing products, grades, labels 
etc. 

Powerful factors are supporting the 
movement. The NRA Consumers’ Ad 
visory Board has already requested the 
American Standards Association to dx 
velop a model system of terms for 
designating grades and 
commodities (BW’—Sep29'34) The 
Government Group of the National 
Purchasing Agents Association recently 
passed a resolution in favor of manda 
tory marking and labeling with severe 
penalties for violations. 

Hard to Measure 

Meanwhile, those who object to gov 
ernment-imposed standards, grades, or 
labeling systems, welcome the Maine 
canners’ claim to special ratings for 
“flavor,” say that this is typical of thos 
factors that defy fair classification 
measure or description, but definitely in 
fluence the consumer in his 
They add, as further examples, style in 
wearing apparel, the differences in the 
eye-, nose- or ear-appeal of some com- 
modities for different types or ages of 
consumer. When a scientific formula 
is suggested as a basis for standards 
on all classes of goods, they argue that 
the buyer is not interested in formulas 
but in what the goods will do for him 
They ask how anyone can determine 
and grade the lasting capacity of a 
shirt when it may be worn, in one case, 
by a bookkeeper, and washed at home 
and, in another, by a garage mechanic 
who has to have it washed in strong 
chemicals to get it clean. 

To clinch their argument against com- 
pulsory standards, they recall that in the 
electrical industry, products have for 
many years had to conform to mini- 
mum standards established by the Un 
derwriters’ Laboratories. They claim 
that those minimum standards have very 
nearly become maxima, because a manu 
facturer who wants to make high 
uality goods finds it difficult to sell 
> ata pront, since his price competi- 
tion is based on the minimum 


qualities of 


choice 


Independents’ Days 


Icemen and chain store managers 
get a chance to go on their own. 
It may be a trend. 


Two groups of employees who up to 
a few days ago saw nothing ahead but 
the hope of a job, daily trips to the 
time clock, a grind of work and a none 

too-fat pay envelope at regular intervals, 
are suddenly finding themselves elevated 
to the imposing and alluring status of 
independent business men. 

In New York City the Knickerbocker 
Ice Company, subsidiary of American 
Ice Co., after a long and honorable 
career, at one time the largest factor in 
the field, has decided that mechanical 
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Underwood 4 Underwood 


MODEL APARTMENTS—tThe first completed in New York’s Knickerbocker Vil- 
lage, this 12-story unit displaces 5 acres of slums. It has 1,595 apartments with 
6,030 rooms, was formally opened this week, when hundreds of families waited 


to move in. The project (private) is 


refrigeration creates a type of competi- 
tion that can be combated more effec- 
tively through well-trained, independ- 
ently owned, retail distribution. So the 
150 routemen operating Knickerbocker’s 
trucks have accepted the company’s 
offer, planked down ‘'a buck apiece” to 
get title to their outfit and started to op- 
erate their routes as individual ice men. 
What Drivers Get 

They have formed the Mutual De- 
livery Service Corp. through which they 
will buy their ice and coal from their 
old employer at current market prices. 
They get a running start to success as 
independents by an agreement that will 
give them garage rent free for 6 months 
and gasoline, oil, tires at wholesale 
prices. In New York this means a sav 
ing of from $20-$50 per month, which 
will carry them safely through the win- 
ter when the ice business is not so good. 

As a remaining tie with the company, 
these former routemen will continue to 
act as agents for the Knickerbocker 
Laundry Co., a subsidiary started by 
American Ice Co. in 1931 to capital- 
ize existing consumer contacts (BW— 
Oct14'31 ). 

Chain Goes Independent 

At the other end of New York State, 
in Buffalo, S. M. Flickinger Co. an- 
nounces that units in its Rochester divi- 
sion of Red and White retail food stores 
are to be sold to the managers, to be 
operated by them as individual owners, 
that eventually all of the company’s 375 
wholly-owned units are to be so dis- 
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RFC-financed. 


refrigeration, gas, bath and showers, elevators; rooms average $12.50 a 


Apartments have electric 
month. 


posed of. The only tie to the parent 
company is to be maintained through 
membership in the Red and White 
voluntary chain, which has a member- 
ship of several thousand independent 
grocers. 

Champions of small independent 
business enterprises see these announce- 
ments as extremely. significant. They 
predict that, with many codes limiting 
the advantages of large-scale operations, 
other big companies in the distribution 
field may find it advantageous to dis- 
integrate their operations. They point 
out that, under prevailing conditions, 
on certain necessities regularly bought 
by every housewife the saving to mass 
buyers in the way of extra spread be- 
tween cost and selling prices is insufh- 
cient to cover the extra costs imposed 
by an often top-heavy headquarters or- 
ganization. 

Causes of Effects 

It has also been suggested that the 
Flickinger decision may have been 
prompted by the added costs of chain 
operation through code limitation of 
working hours, which necessitates em- 
ployment of extra fill-in men at extra 
cost. These problems are eliminated in 
individual ownership, while the parent 
company retains sales volume through 
the voluntary chain agreements entered 
into with each manager. 

It is also pointed out that the Knick- 
erbocker Co. also has made sure that it 
will get the benefit of all the business 
that these routemen handle. 








Copper Comeback 


Earnings are better: copper's 
code experience taught the indy. 
try the value of cooperation, 


Five months of operation 

NRA code apparently have | 
copper industry from a li 
lamb. At a Sept. 27 meeting 
by practically all members of 
try” primary producers susper 
allocations for the period SX 
Oct. 1 so that all current sal 

allocated to secondary custo: 
product copper. 

Those who followed the str 
preceded final acceptance of a 
this recent agreement “unpre 
and see in it evidence that co) 
are willing to cooperate, and | 
the scarcity of customers h 
them to get together. 

While the copper code was | 
and for a few months after its 
April 21, 1934, buying \ 
Foreign purchases were heavy 
domestic users stocked up in ant 
of higher prices. Actual cor 
during the first 8 months of | ave 
aged 38,000 tons per month agains 
“book” production quotas under t 
of only 30,750 tons. Of lat 
have dropped off substantial]; 
rumors of price increases persis 

Few Orders Ahead 

Inquiry has disclosed that 
automobile, refrigerator and ot! 
copper-using industries hav. 
little during the last few mont 
brass and wire mills have f¢ 
ahead. A change in outlook together 
with prospects for considerable PWA 
and Naval buying will mean quite 
flood of sizeable orders. 

Copper men want to preserve the sta- 
bility of the market that the 
made possible and to prevent 
sibility of the code sales plan's being 
wrecked as a result allowing product 
to get seriously out of step 
sumption. Hence the allocatior 
to other than primary producer 

Despite the temporary shifting 
lotments, those present at th eeting 
approved the principle that product ¢ 
of new copper should be kept 
vide as much employment as | 

Published statements of important 
companies show the speed of cor 
comeback. Kennecott and subsicia: 
netted $3,888,409 during the 
of 1934 compared with a net of $ 
000 for the whole year 1933. Ame! 
Smelting & Refining Company's ¢2! 
ings for the 6 months of this year \ 
double those for the same period el 
1933 and the producer paid 
of its back dividends. Anacor 
first half of 1934 reported an opera! 
income of $9,641,698 against $2,0% 
945 for the whole year 1933 
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INTERNATIONAL 





BEAUTY THAT IS MORE THAN PAINT DEEP 


F course you will insist on good looks when you 
buy a truck, because looks are important these 
days in building commercial prestige. But beauty 
without backbone is a bad bargain. So, before you 
buy a truck make a thorough check to be certain that 
the beauty is more than paint deep. International 
invites you to subject any truck in its line to the most 
‘id examination, both inside and out. Let your own 
eyes furnish the testimony. See for yourself the 


clearly visible evidence of rugged strength and 


engineering skill. Learn why an International can 
give such dependable truck performance, and such 
economical truck operation. Finally, to make your 
examination complete . . . pick out the truck that 
meets your needs, and give it a try-out on your own 
job. International sizes from }2-ton up; bodies for 
all loads. Chassis prices, f. 0. b. factory, from $390 
up. At all International branches and dealers. 


INTERNATIONAL Harvester Company or America, INc. 


606 South Michigan Avenue, Chicago, Illinois 


INTERNATIONAL TRUCKS 


OCTOBER 6, 1934 
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ahead of 1933, cigarette manufacturers look for a record-volume year. 





4come 


CIGARETTES IN HIGH—With production in the first 8 months almost 10% 


Axton- 


Fisher is running its Louisville plant in 3 shifts to keep up with the big strides 


» 


made by its premier cigarette brand, Spud, the past 2 years. 


Tobacco: Recovery 


While the whole tobacco line is advancing, there seems 
to be some shifting in the ranks. 


ROLLING up a production record of 
11.8 billion cigarettes, August topped 
the previous high by 620 millions, 
5.54%. This put the first 8 months 
of the year 9.23% ahead of 1933, made 
it probable that 1934 will establish an 
all-time high for annual production well 
above the previous 120-billion mark. 

Records are also being made by in- 
dividual manufacturers, not 
merely as a result of the old 2 4+- 2 == 4 
formula, or more consumption plus 
more advertising makes more sales, but 
because some manufacturers have been 
going after specific competitors in spe- 
cific territories and, in some cases, have 
come home with scalps at their belts. 

Those who claim to be ‘in the know” 
on the unpublished figures of the Big 
i brands insist that August brought 
startling changes in ranking according 
to volume and even assert that there is 
a new Big Fourth. 

Down among the 10-centers Con- 
tinental ,Tobacco Co., Philip Morris & 
Co. subsidiary, has gone after leadership 
so vigorously with its Paul Jones pack 
of 20's that up to July it was able to re- 
port sales 140% ahead of last year, 
leaving the rest of the field well behind 

Old-established brands have 
their positions continuously assailed by 
new brands that, while fewer in num- 
bers during the last year, have had more 
powerful sponsors, and made a real dent 


cigarette 


seen 
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in the volume of the old-timers in some 
territories. There are rumors of heavy 
advertising barrages in 1935 by manu- 
facturers whose positions have been 
shifted or threatened in 1934. 

In the cigar field manufacturers in 
various price ranges are waging a hot 
battle over what appears to be a steadily 
shrinking total of available volume. 
Cigar smokers are still pinching pen- 
nics, and the S¢-or-less brands are get- 
ting the lion’s share of the sales. For 
instance, in the York County, Pa., area, 
home of the 2 for 5¢ brands, August 
production was nearly 3 millions above 
the 1933 totals. 

Among the higher-priced grades the 
realignment following removal of 
American Cigar Co.’s Corona plant 
from Havana to Trenton, N. J. (BW— 
Viar8'33), had seriously affected sales 
of imported products. With the new 
Cuban tariff treaty in effect, Havana 
manufacturers and U. S. importers have 
put their heads together, decided to pass 
the saving in duty on to the consumer 
through price cuts ranging from 5¢ to 
10¢ per cigar, and are actively going 
after lost volume 

Meanwhile, Uncle Sam, conscious of 
his partnership obligations under NRA, 
is helping to stabilize distribution of 
tobacco products. With public senti- 
ment in some quarters reported to be 
still running high against so-called 


price-fixing plans, NRA lif 
on the open-price plan i 
codes (Bu ‘—Jun 30 34). a 
ulations prepared by Nat 
Council, Inc., for operatir 
price association. To prev 
on retail prices by absor 
taxes on Cigarettes, it de 
amount of such taxes must 
the code minimum price 
stymied interstate bootlege 
been doing a thriving bus 
states. Another NRA or 
clarified the price-fixing s 
tobacco field by permitting 
bers to sell to sub-jobbers 
net purchase price plus 1.5’ 
orders, intended to 
keting of 2 for 5¢ cigars 
minimum and maximum 
thousand for cigars retailed at 
set the price to the wholesal < 
the retailer at $20 per thous 
for cash, and prohibit specia 
“which in effect reduce the | 
Wholesalers and retaile: 
tremely well-satisfied with t 
the codes on their business 
stabilization has not cut s 
sured reasonable profits. M 
begin to feel the effect of 
buying by distributors, say th 
more effective sales campaigt 


“stabiliz 


Mate Drive 


Modern merchandisers try to get 
us to accept South 
fatigue-killing tea. 


America’s 


THE saddle-calloused Argent 
squatting before his camp 
refuge from the cussedness « 
steaming maté (pronounced 
which he drinks from an 
gourd with a special steel str ( 
ladies of Rio and Buenos A 
brew from fine china. Now 
is on to entice Americans int 
The value of maté (somet 
Paraguay tea) is unquestior 
science, medicine approve 
million South Americans dr 
Chinaman drinks his nativ 
Argentina the consumption 
capita annually. The Incas 
from trees. The Cor 
got the habit. Then the |] 
vated the plant and it is fr 
tions that the best mafté ts | 
With such virtues to sing 
duction of maté to Americans 
easy except for 2 things—(«) 
addiction to coffee or tea; ( 
accustomed taste which reset 
tea of a slightly bitter flavor 


rent sponsors of mal s( 


wild 


t+ 


more romantic features of th 
concentrating on consumer 

the extension of retail outlets, the £ 
of samples to prospects. Int 
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What a Program of Life Insurance 


really is and what it will do— 


~ 


thoughtful man realizes 
that one of two things must hap- 
pen: He will live to an age when 
he will want to retire and enjoy 
his leisure—or, if he is taken 
prematurely, his family will need 





protection, 

The old way of “carrying” a cer- 
tain amount of Life Insurance 
with no definite plan for its use 
is rapidly being replaced by a 
sounder plan. 

The safer, modern method is to 
build a Program of Life Insurance 
which provides varying amounts 
of insurance to cover various 
needs. By means of such a Pro- 
gram, the head of a family decides 
in advance what provision shall 
be made for those who must be 
protected should anything happen 
to him. He does not put needless 
burdens upon inexperienced 
shoulders. 


You can arrange a personal Pro- 
gram of Life Insurance which will 
cover essential needs. For example, 
you can arrange for: 


1. Immediate cash for the 
payment of bills. 

2. Amonthly income for your 
wife and family. 

3. Money to pay off a mort- 
gage—if there is one. 


. A fund for the education 
of your children, 


f= 


You may wish to provide for other 
needs in your Program. One of 
them may be Retirement Income 
for your own leisure days. 





"Would it be fair to burden her with the financial problems that you can solve?™ 


A Metropolitan Field-Man will 
be glad to give you practical sug- 
gestions as to the best way to plan 
a personal Program to meet your 
own requirements. Send for him 
or mail this coupon, 


* x * 


The Metropolitan issues life insurance 
in the usual standard forms, individual 
and group, in large and small amounts. 
It also issues annuities and accident 
and health policies. 


The Metropolitan is a mutual organiza- 
tion. Its assets are held for the benefit of 
its policyholders, and any divisible sur- 
plus is returned to its policyholders in 


the form of dividends. 
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Metropolitan Life 
Insurance Company, 
| Madison Avenue, 
New York, N. Y. 


Without placing myself 
under any obligation,I would 
like to have information re- 
garding a Life Insurance 
Program to meet my needs, 


NAMI 


cily 


STATE 


METROPOLITAN LIFE INSURANCE COMPANY 


Frederick H. Ecker, President 


OCTOBER 6, 1934 


One Madison Avenue, New York. 
C 
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Maté Co., New York, is promoting the 
present drive. Its principal brand is 
Joyz (pronounced “joys’’) which was 
the name of a famous grower. 

A recent advertisement in the Neu 
Yorker listed grocery stores, etc., in 131 
cities where their maté can be bought 
Copy appearing in Cosmopolitan and 
True Stories emphasizes the fatigue- 
resisting qualities of the drink. Display 
cards in stores induce housewives to try 
a sample pack which makes 6 cups. 

Maté is prepared with hot water, as 
is tea. It is of a light green color, thanks 
te an improved curing process which re- 


tains the blood-building qualities of 
chlorophyll. The attention of doctors is 
called to its tonic effects. The drink 
stimulates with no ill after-effects, does 
not excite the heart. <A }-lb. tin of 
Joyz costs 29¢. 

Seven years ago the forerunner of the 
present company put on an American 
campaign. It didn’t do so well because 
its = ol were under-financed, were 
not familiar with the market. In Sep- 
tember, last year, J. A. Smith took con- 
trol. He knows what's what in distribu- 
tion through long experience with a 
toilet goods house. 


Bank Program Lags 


Plan to set up clearing houses everywhere bogs down 
for lack of national leadership. 


BANKING most vitally affects all busi- 
ness. Therefore, when the business 
world is told that the banking system 
is on trial, that upon Congress and the 
President devolves the question of 
whether it is to survive under private 
control or pass to the government, it 
becomes a problem of deep concern. 
Business would like to know, in con- 
sequence, what kind of accounting bank- 
ing can give of its stewardship. The 
individual business man generally is sat- 
isfied that his own bank has been fairly 
well conducted, has been constructive 
and helpful through the depression. 
But to the charges leveled at the whole 
system he finds no answer in the local 
situation with which he is familiar. 
The most frequently heard indictment 
of banking is that its administration of 
credit has not extended full cooperation 


to the recovery program. Business 
Week after investigation (BW —Sep29- 


'34) concluded that the complaints 
were without foundation. 

On a second phase of its study, how- 
ever, Business Week finds it must be 
critical, not of banks individually, but 
of failure in national leadership through 
the American Bankers Association. 

The outstanding contribution the as- 
sociation had been able to make toward 
sound banking was the sponsoring of 
clearing-house associations. Long years 
devoted to their promotion and perfec- 
tion had just started to bear fruit when 
the banking débicle of 1930-33 de- 
veloped. The strength demonstrated in 
centers where clearing houses were avail- 
able during that period, and the need 
shown for them elsewhere, should have 
provided the inspiration to carry the 
movement on to completion. Instead, 


however, clearing houses have declined 
in importance and number since 1931. 


In all 


there are 456 clearing-house 
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HOLDERS OF THE BALANCE—In the new fall term vital Administration 


policies will go up for consideration by the United States Supreme Court, 6 of 


whose justices are shown on their annual formal call at the White House. 


Left 


to right: Justices Benjamin N. Cardozo, Harlan Stone, George Sutherland, Chief 
Justice Charles Evans Hughes, Justices Pierce Butler and Owen J. Roberts. 
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a . 
associations today, divided be Ant 
city associations and 115 r 


ciations in which country ban} Oxy “A 
or more counties combin¢ Lower 
there were 471 associations 


391 city groups and 80 regior By H. 
in 1931 there were 31 3 
their own examination depart 
day there are only 20 such de 
Clearing house credit burea 
70 today, as they did in 193 
Banking, in being granted t 
lege of forming these associat 
in effect, empowered to estal 
controlled monopolies. It is 
they could not prevent the cr 
new banks, but by weight of 
approval, they could force ne 
tered banks into membership 
sequent control, and their swa 
fluencing banking authorities 
point where in time they w 
exerted something like veto p 
the issuance of new charters 
Special Concessions Granied 
In granting such sweeping p 
the public and public officials - 
edged the peculiar character of pave 
to which special concessions 
fered in return for the pr 
sounder banking institutions 
Clearing houses in turn 
edged these special concessions 
ognized the dual responsib 
banking, which are to provid 
with safety and business wit! 
Clearing houses recogniz 
that only profitable banking cas 


associ 
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that to be profitable banks car New | 
pete on a price basis; the bani ¢ 
mutually dependent upon onc sd hac } 


a banking community is no stror 
its weakest unit; public s 
must be supplemented by scl! 
In consequence, they estat 
form practices to ¢liminate ut 
business, to prevent extrava 
services and accommodations. 1 
tablished bureaus for exchang 
intelligence and constituted t 
open forums for exchange of 
beneficial ideas. 
Protective Character Emphasized 
Quite naturally the associations be 
came protective devices against exp! 


tion of banks by customers, borrowers 
salesmen, promoters, charity solicitors 

Their fundamental function 
is self-examination and regulat: Un 


fortunately this was most diff 
slowest of adoption. Nevert! SS 
addition to those associations that 
tained their own examiners, ma! 
were attaining similar benefits | 

ing state and national banking 
ments to assign permanent € 

to their member banks. T! 





of these examinations were ! ONEOR A 
able to clearing-house com cetylene m 
their use in regulating membe! 0 expensin 





The record of performance 
ing-house banks 1s favorable 
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Knives of Flame 


Oxy-Acetylene Machine Cutting and Flame Machining 
Lower the Cost of Fabrication. 


By H. ULLMER 









LIKE CUTTING CHEESE—the oxy- 
ot\lene cutting blowpipe demolishes 
®4on cast iren rock crusher bowl. 





Machines for guiding and moving the 
ne cutting blowpipe automati- 

the most important of the recent 

ents in man’s harnessing of flame 

tive purposes. Like ribbons of 

tiple flames of oxygen mixed with 
surround a jet of pure oxygen to 

ast iron and other ferrous metals 

ate patterns—quickly and easily 
arkable savings in costs over 


ethods. 
New Methods of Production 


Since 1905, oxy-acetylene cutting by 
been widely used in demolition 
tenance work. During the last 
years, the effectiveness of oxy-acet- 
tting as a means of production has 

ved and tremendously multiplied 
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ONE 


“ expensive patterns or dies are required. 





. 


OR A MILLION—flame cut parts can be produced easily and cheaply by oxy- 
retylene machine eutting. These dipper tooth blanks are alike as two peas in a pod. 


by the development of machines for vari- 
ous repetitive cutting requirements. The 
operating fields of these machines range 
from the simple beveling of steel plates to 
the cutting of intricate patterns. Most of 
the machines can cut vertically and hori- 
zontally. Some can be adjusted to cut 
circles without the use of patterns. Others 
cut bevels, gouge grooves, and shape com 
plicated designs. 


Shape Thousands of Identical Parts 


The economical continuous or intermit 
tent production of identical regular or 
irregular shapes from rolled or forged 
steel is an outstanding accomplishment of 
present day oxy-acetylene cutting machines. 
With remarkable ease they follow templets 
of the desired form for the pieces to be cut. 
So accurate are the results that for many 
purposes the cut pieces can be used with- 
out machining or further finishing. Only 
by looking close at the smooth sides of the 
cut can an experienced eye tell the differ- 
ence from a mechanical cut. 

In a Wide Variety of Pieces 

Some of the different pieces of equip- 
ment fabricated from oxy-acetylene shape- 
cut steel include: press frames of rolled 
steel requiring high strength and resist- 
ance to shock, gear blanks, cams in all 
types of intricate designs, forming dies 
which need little finishing before use, and 
flywheels often over a foot thick. In every 
case the shape-cut parts retain the great 
inherent strength and toughness of the 
rolled or forged steel from which they 
are made. 
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FLAME-CUT 
into assemblies 


25.000 KVA Water Wheel Generate: 


PARTS — are welded 
like this vohe for 


Costs Cut With Oxy-Acetylene 
Cutting 
No great investment in machinery 


needed for oxy-acetylene cutting. Patt 
COST 1S reduced toa minimum ind ti i 
ing and storage of ex} nsive and 
patterns iS avoided In most cases tl 
chine cut shapes can be beveled easily | 
oxy-acetylene cutting and quickly mad 


ready for assembly by welding, thus fur 
ther reducing the of the finish« 


equipment and making a more salable an 


cost 


a more serviceable product 


Machines Now Available 

Machines of all sorts for various ty; 
of oxy-acetylene cutting and flame mac! 
ing have been developed by The | 
Air Products Company, a Unit of I 
Carbide and Carbon Corporation. Ass 
ance and information as to how oxy-acety 
lene cutting can be economically fitted int 
your production operations can be ol 
tained without obligation through I | 
Sales Offices at Atlanta, Baltimore, Bi: 
mingham, Boston, Buffalo, Butte, Chi 
cago, Cleveland, Dallas, Denver, Detroit 
El Paso, Houston, Indianapolis, Kansas 
City, Los Angeles, Memphis, Milwauk« 
Minneapolis, New Orleans, New York, 
Philadelphia, Phoenix, Pittsburgh, Port 
land, Ore., St. Louis, Sale Lake City, San 
Francisco, Seattle, Spokane and Tulsa 
Everything for oxy-acetylene welding and 
cutting—including Linde Oxygen, Pres 
O.Lite Acetylene, Union Carbide and O 


weld Apparatus and Supplies—is availabl 
from Linde through | roducing | lants and 


warehouse stocks in all industrial « 


With Engineering Cooperation 

Users of oxy-acetylene welding and « 
ting, and other products and process 
developed by Units of Union Carbide ai 
Carbon Corporation benefit from a most 
unique coordination of scientific researc! 
with manufacturing, sales and service faci! 
ities. These combined resources of a vast 
organization assure a full measure of sat 
isfactory performance 


*Chief Engineer, Service Division, The I 
Products Company, Unit of t n Carbide and Ca 
Corporation 

This is a Business-News Advertisemer 




















RAIL RATE HEARING—Inecreased costs of materials and labor make 


Underw 


d & Undericood 
additional 


revenue necessary, the railroads hold. Hearings before the ICC on their petition 
for higher freight rates on certain commodities was opened Monday. 


contrast to our whole banking history 
of the last 4 years to warrant business 
in complaining because this program 
was allowed to lag. There was a long 
time when it could be boasted that no 
clearing-house bank ever failed. Un 
fortunately this boast no longer holds 

It is true, however, that failures were 
far fewer in clearing-house associations 
and that many large failures that would 
have had national repercussions were 
avoided through clearing houses. 

It must be recognized in fairness that 
bankers individually have been en- 
grossed in their own problems, multi- 
plied as they have been by the depres- 
sion and the deflation of values. The 
American Bankers Association was like 
wise impeded. Adoption of its bank 
ing code would have helped immeasur- 
ably toward extending its clearing 


houses. As conceived, the code would 
have required standards of fair tradc 
practices of banks in every region ot 
the United States. This of itself would 
have been the first step in universal 
clearing-house membership, with one 
important clearing-house function made 
compulsory by government. 

Because of blundering on the part of 
both the association and the NRA, bank- 
ing holds the doubtful distinction of 
being the only large business operating 
today without a code. Banks operate 
under a blanket agreement regarding 
wages, hours, child-labor, provisions of 
the original agreement with the Presi- 
dent, but the code of fair trade prac- 
tices is lost somewhere in the mill with 
apparently no one attempting very dili- 
gently to locate and reroute it toward 
adoption 


Transportation Policy 


Eastman is rounding up the railroads and their com- 
petitors in a legislative program; the roads are rounding 
themselves up to form a united front. 


REGULATION of interstate land, water, 
and air transportation by the ICC is the 
keystone of the Administration's legis- 
lative program that has been taking 
shape under the skilful hand of Coor- 
dinator Eastman during the past 15 
months. 

Mr. Eastman has tentatively put for 
ward a proposal for compulsory consoli 


20 


dations, as distinguished from a scheme 
of ‘grand consolidation,” but has still 
to submit his final recommendations on 
this proposition. Perpetuating the office 
of Transportation Coordinator when his 
term expires next June is another fea 
ture of the program still hanging fire. A 
variation on this theme is the proposal! 
to establish a Secretary of Transporta- 





Mr 


tion, but this, 
premature 

The Coordinator's next 
offer recommendations on 
tious issue of transportation 
comprehensive program ot 
lation will include thoroug 
the hastily enacted Railroa 
Act which 
Further amendment of tl 
laws to expedite financial 1 
of crippled companies pro 
troduce an element of co 
though Jesse Jones, RFC 
not in favor of any drasti 
capital structures 


Says 


was opposed 


Organization Applaudded 


Mr. Eastman is much gr 
greater centralization of 
hority in the new Associat 
ican Railroads. Arbitratio: 
dissension when individual! 
any policy adopted or act 
the association. A small ex 
mittee including J. J. Pell 
resign from the New Ha 
president, will guide the 
Lack of cooperative spirit 
been imputed to the railr 
dividually, many of then 
to improve management ai 

“The fact that the railr 
recognized this weakness 
deavoring to correct it aug 
the future,”’ said the Coordi: 
Chairman Jones startled tl 
suggesting that the publi 
better served if the associ 
of directors were to include 
tion for the public and gov 
be named by President Roos 


Freight Raise ¢ Ipposed 


Opposition to the railroa 
to increase freight rates is 
strong. The general tenor of 
prepared for the ICC hear 
commenced this weck is tl 
rates will put a damper « 
divert more traffic to trucks 
sition of many industries is 1 
ever, in a fear that rate relat 
tween competitive products \ 
turbed. 
vegetables, for example 

Barge lines are seeking a 
to raise inland water rates 
the increases proposed by 
and coastwise steamship lines 
ing in joint rail-and-water 1 
the meantime, the railroads | 
the ICC to reopen the whole 
through routes and joint rat 
ferentials between rail and 
The railroads submit that 
able to show that the routes 
have been required to estab! 


junction with the government 


vate barge lines are wasteful 
nomical. They would force t 


having the commission find w! 


government barge service 
cally justified 
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WORK-IS A SOURCE OF PROFIT IN MANY PLANTS... _ 


— 





For example, consider the price of horsepower. 





LIST PRICE SQUIRREL CAGE oe moTOoRS i 
1200 R.P.M $50 vo.T a « 

/ - 

( “6 





penalty involved in using Unit Drive instead of 
7 


2 


Po 


Group Drive where the latter is equally or more 
efficient. Essentially, the question is one of a 
correct use and application of motor power (see 


graphs at right). 











Unit Drive with small high-cost motors meetscer- %4P IKE ~WOHP 





tain conditions within or throughout a plant. But 


Then consider how the use of small motors 


there are many conditions under which modern 
affects your total horsepower investment. 





Group Drive, using larger and more heavily loaded 


motors. will not only substantially reduce the List Prices Squirrel Cage Induction Motors 


1200 R.P.M. 550 VOLTS 
investment cost per installed horsepower but 
reduce maintenance and power costs as well. 
An answer to the question of how to reduce 
° . OwE 400° 
costs is usually found through correction or MOTOR 
, $313.29 
HP 


40-1- HP 
MOTORS 


modernization of power and transmission equip- oe 


, . . -“*% HP. MOTORS 
ment. You may approach the question by making *s27208 











this inquiry: “Is there a source of profit in our 

Now see how much horsepower you actually 
need for a 20-horsepower job. 

might very profitably send for and read our Red — 


plant between the power and the work?” or you 





Book which is “A practical analysis of some fun- INDIVIDUAL DRIVE_7% HP. per machine TOTAL 30? 


damentals of Industrial Power Transmission.” 





Write for it today. 
P T’AHP. 7T’YHP TYAHP 7TYAHP 


POWER TRANSMISSION COUNCIL a 7 


Sponsored by Mechanical Power Engineering Associates on t 
An association of producers and distributors 
of power, power units and mechanical equip- MODERN GROUP DRIVE load average ONE MOTOR 20*? 


ment for the transmission of power. 


370 LEXINGTON AVENUE, NEW YORK 











* 
Case studies have been made in a number 


Power Transmission Clubs have been organized of plants showing detailed costs of group 
drives, or combinations of group and unit 


in key industrial cities to render constructive Z P 
: drives, compared with the cost of a unit 


service to customers. Their number is growing. drive on each machine. These case studies, 
available on request, report the actual 


Members are qualified to render constructive oa Pv. ' 
findings of power transmis-ion engineers 


service as a result of study of supplied case working with the manufacturers’ own 
plant officials, engineers and accountants. 





information as well as local plant problems. 


A POWER DOLLAR SAVED IS A PROFIT DOLLAR EARNED 
CEE EAA LA el 
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AUDITING THE NEW DEAL — PART XIV — FOREIGN TRADE 
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Auditing the New Deal 


14. Foreign Trade. 


Little has been accomplished to 


revive our business abroad, but some sound “‘first steps” 
have been taken by the Administration. 


er who does his marketing in 

may believe he can be wholly 
rned over the country’s foreign 
Actually, the lard rendered from 
ird hog he raises is sold abroad 
exports dropped from $37 mil- 
prosperous 1929 to $9” millions 
export trough of 1932 
r than 100 of the automobiles 

{ in this country are sold abroad 
1929 these sales brought the in 
$523 millions, only $75 millions 

Michigan, the automobile 

w its export business decline 
President Roosevelt said in his cam 
ign that first things must come first; 
it foreign trade must wait. Actually, 
first move—devaluation of 

lar—has proved the most sig 
uid the New Deal has brought 
country’s export business. It im 
mediately improved the manufacturer's 
npetitive position in foreign markets 
10%. The farmer saw prices of his 
oducts rise immediately, although not 
too fast entirely to destroy this sam« 
lvantage in foreign competition 
No Results as Yet 

With “first things” more or less taken 
ure of, Washington has turned to for 
cign trade. Its plans have cheered ex 
There are as yet no results 

Beyond the benefits of devaluation, 
the New Deal has taken two decisiv« 
id one inevitable, steps to stimulate 

trade. The Export-Import 
one for Russia, and one for 
trade with the rest of the world—have 
been created. They have so far accom 

ished almost nothing. 

Reciprocal trade deals which will 
break down barriers to American ex 
ports and imports alike have been prom 
ised, but the only treaty yet signed is 
Cuba. Great as the difficulties 
were in this case, and encouraging as 
re one or two of the terms, the treaty 
attects only a small portion of the ag 
gregate of our foreign trade. 

Estimate for 1934 

The inevitable result referred to is 
the boost which exports always get when 
business picks up at home. Sales abroad 

1933 were already slightly above the 

32 low, and the gains came almost 
entirely in the last half of the year. In 
tr months »f this year, exports 
Were nearly 50% greater than in the 
same period last year. Business Week 
cstumates that sales abroad for 193-4 
will be about 309% ahead of 1933. 

lf the Administration has been slow 


ost his 


porters 


foreign 


banks 


with 


’ 


first 
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in producing results in the held of tor 
cign trade, it has been both systemati 
and thorough. State and Commerce De 
partment dutics have been coordinated 
A “foreign trade adviser 


George N 
Peck 


has been appointed to see that 
departments do 


not work at 
purposes, that a “plan” is mapped out 
that our foreign trade 
the national good, not 


cTros 
policy sponsors 
mercly regional 
interests 
Banks Still Inactive 

The Export-Import banks can be of 
value to foreign trade. Planned to sup- 
plement private banking facilities, they 
rushed primarily to provide the 
commercial 
offer in 


were 
3- to S-year credits which 
banks have been reluctant to 
these stringent times, and to handle th« 
special requirements of the state monop 
oly system in Russia. In the 6 months 
since they were created, they have donc 
nothing but make a small loan to Cuba 
to cover silver purchases in the United 
States 

Among exporters 
criticisms is that directed at the delay 
1930 and 1931 


most outspoken 


on Soviet business. In 
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CHEAPENING THE DOLLAR— 
When nearly 50 countries followed 
Britain off the gold standard in 1931, 
they automatically raised a barrier to 
our goods by making them cost more 
in their currencies. We joined the 
devaluation parade in 1933, won a 
better competitive position over Brit- 
ain before the end of the year. 
France, still on gold, can buy abroad 
cheaply but is losing export busines- 
to countries with cheaper currencies. 


Moscow 5 
gv 


purchases 


millions A 
/ 


cceded 
actually touched a high otf 
in August, 1930.) More th 
facturer of machinery ol 
another ke 
soviet contracts 

In the 


Sovict pur hases her 


first 
million a month 
Russian or 
the 


fers 
sam period 

Soviet Deal Lags 
When a special 


was created to hand! 


division 
Soviet bus 
porters expected action. Stal 


Act 


det ar lting 


Johnson 


way ts the 
credits to a 
Mia) 34). It is true 
is made for a publi 
EIB, for example) but 
understandings” which p. 
the Russia until 


agrees that Soviet debts are se 


case Of 


; 


manner ‘satisfactory to hu 


cism 1s that so many millions ot | 
are allowed to go to oth 
because of inabilit 


a comparatively small volume 


to conn 


what questionable claims against 
vious Soviet government 

To finance trad 
world, the 
EIB, otters 3 kinds of 
months, up to 1 year 
The bank ts to collect 3% 
pays the RFC for its money (4 
the first two types of loans, 1, 
long-term (5-year) credits 

The credit-guarantce plan otfercd 
the EIB is brief but will be 
given primarily on deals in fabricated 
articles and will cover up to 75% of 
the total delivered 
whichever is lower, at the rate of 4% 
for the first year, and 2% for each year 
after that. Commercial banks and other 
financial institutions may 
this business. 

Cuban Treaty Exceptional 

There is only one treaty on which to 
base judgment of Washington's ability 
to aid foreign trade, and it is an abnor 
mal one, for the United States could 
make concessions to Cuba without 
worrying about their effect on imports 
from other countries covered by most 
favored-nation treaties. All such treaties 
expressly exclude any arrrangement with 
Cuba. 

Encouraging, nevertheless, are 4 stipu 
lations in the treaty which, wishfully 
or otherwise, business is looking on as 
guides to pending and future agre 


with the rest 
government, thro 
credit 

up to 


over 


concise. It 


; 
COS 


credit or net 


participate 


ments 

In the first place, the new pact with 
Cuba sets up a virtual “tariff truce 
which will climinate jumps in duties 
during its 3-year life. It rules out in 
ternal and “consumption” taxes. I 
eschews changes in methods of assessing 
duties, conversion of currencies, and in 
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creases in duties on the grounds of cur 
rency depreciation (unless this is over 
10%). Finally, it provides against the 
blocking of foreign exchange to mect 
import bills. 

Checking on the New Deal now, the 
country has at least 3 serious accusations 
against its efforts in behalf of foreign 
trade: (1) It has been slow to formulate 
its new plans and agencies, and it has 
failed so far to put them in operation; 
(2) it has been afraid to stand out 
against political pressure in forcing 
minor domestic trade concessions which 
could surely win more than compen- 
satory export gains; and (3) it has not 
removed a major barrier—the uncer- 
tainty over currency stability. 

Balancing these are at least 5 devel 
opments for which the Roosevelt Ad 


ministration deserves credit. (1) It has 
coordinated the efforts of government 
agencies more completely than any pre- 
vious Administration. (2) It has cre- 
ated the skeleton of a “plan” for for- 
cign trade which can make of it a well- 
run industry, functioning for our future 
as well as our present welfare. (3) It 
has taken into consideration the need 
for import concessions if foreigners are 
to be able to pay for what they buy, and 
be induced to accept more of our goods 
(4) It has assumed leadership in bar- 
gaining the United States’ vast purchas- 
ing power against recent nationalistic 
trends in such countries as France, and 
where our creditors seemed not to be 
getting a fair foreign exchange deal, as 
in Brazil. (5) It has created export 
credit facilities 


Overhauling NRA 


One board succeeds the General, another plans future 
of NRA; the setup leans no further left than at first. 


BusINEss has come out of the reor- 
ganization of NRA—so far—much bet- 
ter than most business men seem to 
think. The two boards named follow- 
ing General Johnson's resignation are 
not hand-picked for the benefit of indus- 
try, but their choice is logical and their 
makeup has virtues. They have two dif- 
ferent things to do. The new National 
Industrial Recovery Board, headed by 
Clay Williams, takes over the job of 
General Johnson. It will ran NRA, and 
will determine most of the policies. 
Above it stands the Industrial Emer- 
gency Committee, whose job is to re- 
vamp the whole structure of NRA, not 
to “run” it today. It was named, with 
Donald Richberg as its head, last sum- 
mer and took on the job of coordinat- 
ing the recovery program and preparing 
the legislation for the permanent NRA. 
The new order adds the able director 
of AAA, Chester Davis, to the original 
committee. It also adds the provision 
that the IEC shall have the determina- 
tion of the ‘general policies” of NRA 
Since this committee 1s to revise NIRA, 
it must have direct control over the 
policies that the administrative branch 
of NRA promulgates. Any other setup 
would be ridiculous. Some of the poll- 
cies that must be revised at NRA are 
basic, and such changes as are made in 
the next few months must be in com- 
plete accordance with the coming new 
legislation; for example, pricing, pro- 
duction control, continuation of the 
service codes and intra-state codes. 
Tremendous power rests in the Rich- 
berg group, and it does contain the two 
most radical members of the cabinet, 
Miss Perkins and Mr. Ickes. But Clay 
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Williams is a member, and so is Mr 
Davis, and also Mr. Hopkins. Granted 
that Messrs. Richberg and Williams will 
do most of the work, and the votes of 
the group may go against industry's 
ideas, the fact remains there is not much 
more left-leaning tendency than before. 

Mr. Richberg is pro-labor, but he is 
not pro-A. F. of L., and is actually a 
middle-of-the-road leader, the type 
which alone can prevail in present coun- 
cils in Washington. He is not a czar, 
will not “run NRA’’—his statement on 
that can be taken. His big job is going 
to be to draw up legislation for the New 
Deal and he must have the power to pre- 
vent confusions and opposition while 
this is under process. The primary job 
is going to be to clean up NRA con- 
fusions quickly, lay down a general plan, 
and prove to Congress that the vast 
powers of NRA can be handled as well, 
for instance, as the Department of Agri- 
culture has handled legislative power in 
enforcing plant quarantines. 

The vital point about the future of in- 
dustry in government is not in the 
makeup of the Richberg committee, nor 
in the fact that there are not more busi- 
ness men on it, nor that the Secretary 
of Commerce was not named—all ex- 
pectations which were common in Wash- 
ington to the very day of the announce- 
ment—but in how the White House 
feels about NRA's future and how 
wisely and effectively business makes it- 
self heard. 

NRA is on the fire, and its future de- 
velopment depends on many factors. 
Ot primary importance is the hand busi- 
ness takes in its reorganization. 

NRA is to be continued, as the Presi- 





‘ plastic—can be sealed wit 








dent said in his radio address. 
ing the provisions that seem |} 
Administration. In that de: 
ness can have a part, if it will 
to be largely up to busines 
itself heard—and felt 


Wins Stay 
Cotton garment industry ey nto 
privilege of arguing again-) |hoy,. 
cut, wage rise. 


THE cotton garment industry 
the first round in the fight 
Presidential order reducing 
hours from 40 to 36 and incre 
imum wages by 10%. Col. R 
dock, head of the code auth 
a personal presentation of 
the President, who thereupon 
stay of 15 days from Oct. | 
first set for the order to tak« 
this week, a new committ< 
going over data presented by 
authority and by the union » 
want shorter hours. It will re 
President and he will rule 
order goes into effect Oct. 15 

The industry and the work 
far as they can be pledged, h 
in advance to abide by th: 
Thus the menace of a strike p 
stay was granted on Colonel P 
argument that NRA hearings last Jur 
adduced no conclusive evidence that 
industry should conform in | 
wages to other garment indust 


Parafilm 


The newest packaging material i- 
waterproof—and it stretches. 


IN its search for better, mor¢ 
proof papers and wrappers, th Mar 
thon Paper Mills Co. has pr 
is about to market a new flexib! 
proof material called Parafiln 
In appearance, the new n 
sembles heavy waxed paper 
like a thin sheet of wax. It 
but does not snap back. It 
h 
pressure; comes in colors and 
Parafilm is so new and its 
istics are so unusual that its list 
sible uses is far from complete. |! 


are already using it for 
wreaths, bunches of flowers 
plants. It makes very realist 


flowers. The paper industry 
would be good for splicing paj 
When placed between layers o! 

or paper and pressed with a | 

it makes a strong seal. Packaging © 
perimenters are working out us« 
remarkable resistance to water 
midity. The food industry 1s | 

in its possibilities as a wrappe: 
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New Products 


New things, mew ideas, 


jens, new packages, new 


5 siphon, which 
5; to eggs, 
yrdance with the 
‘is. NOW Comes in sideboard 


has been redeco 
times by 


ylored lettering 


GROWERS OF CALI 
magazines to pro- 


. PRUNE 
using the 
health qualities of 
what all boarding 
d traveling 
ears—the laxative 


prunes 


-house 


action of 


‘ , " ' , 
k, the MiulkMan also dclivers 


eggs, and cheese; in De 
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the grade A stew 














D for Floyd-Wells by Walter 
, this new gas stove has 
teresting features. The mani 
nel was invented by the de- 
patented by the company; 
the stove looks better, 
ks are out of reach of chil- 
instant opening cover keeps 
1, keeps the burners clean 
in use. The range is built 
ron chassis, has special burners 
fr ethciency, a _ hand-level 
t like a filing cabinet 


I Cavuc 


ts use, 


is been testing a brushless 
Connecticut will soon 
with it. Only the brush 


the badgers are caught short 


cities, 


of moves toward shaving 
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new de- 
manu- 
facturing and marketing methods. 


is to whisky 


salesmen have | 


Now, in | 
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The classified tele ‘phone direc- 
omy will identify your author- 
ized dealers... will check sub- 
stitution and increase sales. 
The illustration shows a typi- 
cal “Where to Buy It” listing; 
these are placed in all directo- 
ries where you have distribution. 
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AMERICAN TELEPHONE & TELEGRAPH CO., 
Trade Mark Service Division, 195 Broadway, 
New York (EXchange 3-9800); 311 West 
Washington St., Chicago (OFFicia!l 9300). 


CLASSIFIED TELEPHO! 


—— 


yNE_ DIRECTORY 
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Automobile Financing Up 


Despite depression practices and increased competition 
attracted to their field by its profit record, the finance 


companies are doing well. 


AUTOMOBILE finance companies are 
climbing out of the depression hand-in- 
hand with the oneal industry. In 
the first half of 1934 the volume of busi- 
ness done by 282 companies totaled 
$983 millions, compared with $501 mil- 
lions in the like period of last year. 

Ordinarily retail financing outstrips 
wholesale financing about 7 to 5 or 6 
to 5. This year this normal relationship 
has been upset, with the wholesale 
volume running 26% ahead of the retail 
volume. Reason: Expansion of dealer 
outlets by factories, necessitated by in- 
crease in retail demand, called for 
heavier financing of dealers’ stocks. 
Finance executives admit this situation 
is abnormal, although very welcome, just 
now, as a means of employing idle 
funds. They expect that retail financing 
will soon recover its leadership. 

An increase to $553 this year in the 
average instalment note on a new motor 
car marks a reversal in the downward 
trend starting in 1928 and continuing 
through 1933. This gain, however, 
amounts to only $37, whereas the aver- 
age retail car price has gone up $48. 

Encouraging to the car financing peo- 
ple (and to the automobile industry in 
general) is the fact that the number of 
new cars bought “‘on time’’ finally has 
caught up with used car “'time’’ sales, 
after having lagged behind during the 
depression’s worst period. 

On a Cash Basis 

In the recent hard years, the man who 
formerly paid $1,500 on a time basis for 
a new car has been spending $800, lay- 
ing down the cash and not incurring in- 
stalment obligations. The workingman 
who formerly bought a $600 new car 
“on time”’ found that all he could afford 
to pay was $300, so he made a deal for 
a used car on a time basis. However, 
with increased purchasing power, more 
people are able to buy new cars. More- 
over, good used cars are growing scarce. 

For more than a year after the bank 
holiday, car buyers have been in the 
mood to pay cash for their purchases, 
including automobiles. The depression 
had taken a considerable group of time 
payment buyers out of the market en- 
tirely. They had lost their jobs, had no 
resources with which to buy motor 
vehicles, either new or used, or were just 
plain afraid to take on obligations and 
expenses. These developments, leaving 
idle money in the hands of finance com- 
panies, led this year to campaigns 


directed at dealers to go after the time 
payment market. These campaigns have 
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met with some success; in any event, the 
percentage of instalment purchases to 
total cars bought has risen close to the 
normal level of around 60%. 

However, competition has become 
keener, especially in localized areas, 
where economic and money conditions 
have resulted in impressive gains in car 
sales and idle capital has turned to auto 
financing. Some companies, which went 
into the private loan business in 1932 
and 1933, have come back into the auto- 
mobile financing field. In certain cases 
industrial banks, heretofore specializing 
exclusively in personal loans, have turned 
to automobile financing to put idle dol- 
lars to work. 

Dealer’s Advantage 

This intensified competition has 
brought about a situation favorable to 
the financially responsible dealer. He 
finds the auto finance companies bidding 
against each other for his business, put- 
ting a premium on the speedy service 
they can give. One company, for exam- 
ple, privately boasts that its credit system 
is so perfected that within an hour or 
two after a dealer phones in regarding 
a sale to be financed, it will by special 
messenger put a check in his hands for 
the full amount, provided that the cus- 
tomer is a good credit risk. 

In some cases the smaller finance com- 
panies have taken business from larger 
rivals by tempting dealers with a ‘‘non- 
recourse’’ contract (dealer is not re- 
sponsible if the customer defaults on 
payments). There always has been a 
small percentage of business (about 
15%) done on a non-recourse basis, but 
it is believed to be slightly larger than 
usual at present. The larger national 
and semi-national yompanies (3 ,na- 
tional companies—General Motors Ac- 
ceptance Corp., Universal Credit Co., 


and Commercial Credit Co.—do about , 


75% of all the business) hold strictly to 
a recourse contract. They say that the 
dealer runs no risk in endorsing the 
paper of a desirable time buyer, that if 
the dealer refuses to be responsible for 
a buyer, the account probably isn’t a 
sound one anyway. Incidentally, the 
small independent companies which take 
business on a non-recourse basis like- 
wise do a recourse business. 

Maximum time allowed on new car 
sales is 12 to 18 months, with the period 
stretched out to 2 years in a few sec- 
tions of the country. The maximum 
stretch on used car sales averages 8 to 
12 months, the time being extended to 
15 months in a few cases. Regardless of 


the time allowed, most 
insistent on standard dow: 
averaging 30% on new car 
to 40% for used cars. 
Improved sales and dete: 
the part of the larger finan 
te clean up are removing | 
started in the depression 
troublesome was rebates t 
secure business. Among ot 
resulted in the retail buyer's | 
than he should for financin, 
Leading companies chose 
most direct method of endi: 
tice. They have been condu 
ous advertising campaigns t 
buyer to find out what fir 
cost him before he purchase 
print a simple rule for him ¢ 
Shrinkage Expecte:| 
Auto financing compan: 
standing fully expect that so 
the number of concerns in 
will be thinned out. The end 
money market will sweep out 
panies. Improvement in othe: 
steer others back to their ori 
ations. A sudden change in 
and economic adversity in « 
tions of the country would wi 
others. At any rate, the natior 
nies are not unduly excited al 
tions today, are confident that 
still be doing a profitable busi: 
old stand when the smaller 
have closed up shop. 
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Detroit Base, Again 


NACC intensifies battle to make 
Detroit a steel basing point now. 


instead of later. 


Ever since the steel code t 
automobile companies have 
der provisions which deny 


concessions formerly enjoyed. Prot 


have been vigorous, but privat 
for the first time, the motor ca 
comes into the open with the 
quest, through the NACC 
be made a basing point by the > 
stitute, the code authority 
Maybe it is just a coincider 
not, that the NACC action 
only a few weeks the filing of 
with the Institute by Rotar 
Steel Co., Detroit, asking for ' 
sell merchant steel bars, cold 
and cold-rolled strip steel o: 
base. Prices would be the s 
possibly $1 a ton higher than 
burgh or Cleveland prices 
Thus the stage is set for a 
tween large Detroit steel uscr 
least one small Detroit steel 
ally, and most of the steel ma 
ported by automotive stecl 
in southern Michigan outsicd¢ 
Most devastating bombs 
those favoring a Detroit bas 
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sk Detroit automobile com 
Pittsburg l 1-Detroit or 
freight rate on 


ay a 
Detroit steel 
own backyards: (2) 
get higher delivered 
conomically justified tend to 
motive markets; (3) auto 
s in Cleveland have a 


Detroit 


! 
stcci 





price 
over firms whi h 
, Cleveland-Detroit freight rate | 
Counter-Arguments 
tion points: (1) Only a sm all | 
of the steel consumed in the 
trict is made there; most of | 
hauled in and the freight | 
legitimate; (2) Outstate auto- | 
panies and automotive parts | 
v pay $1 a ton more for steel | 
r Detroit competitors; a Detroit 
d increase the differential in 
e latter; (3) automotive steel 
idy enjoy arbitrary delivered 
1 concession granted to no other 
mers. 
g 1s likely to happen immedi 
ral agencies stuc fring the pres 
1 of pricing steel, are not ex 
report their findings for sev 
ths: until then, Detroit's re- 
is likely to remain pigeon holed. 
¢ final analysis, the question sifts 
n to whether a Detroit base is to 
e soon, or to be postponed several 
rs. Even the die-hards admit that it 
itable when Detroit's steel mak- 
larger. That is only a 


city 1S 
ter of time, in the opinion of 
larger 





steel 
s, who think the stecl | 
ming to Detroit. | 
en a Detroit base comes, Chrysler | 
ts plants largely concentrated in| 
will be the chief beneficiary 
Motors will have mixed emo-| 
r its plants are scattered around | 
Michigan. Ford, preparing to 
capacity, naturally isn't 
General Motors and} 
ler pay as much as possible tor | 
on the other hand, he still will 
buy some stecl, wants to pay the 
sible for it 


es are soon Ce 


its steel 
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\ New York Store employs unique | 
promotion in its bid for the 
cream of the repeal trade. 


Liquors, 


WHEN repeal became a fact in New| 
ty, there was a stampede of old 

1 outsiders into the retail field, 
nmediately became the scene 

less competition on the basis of 

he result here, as otherwhere. 


LET HIM 
HAVE A HAND 
IN DOUBLING 
YOUR ABILITY 
TO GET THINGS 
DONE! 


There is one man in your organiza- 
tion who has ihe responsibility for 
getting things done. He is your 
general office executive. Ifhe is like 
most men runninganoffice,he hears 
quite a lot from you about smooth- 
ing things out and saving money. 
Then he revises the set-up a bit. You 
emphasized saving money. Soon 
he hears a cry of pain because 
things don’t go through cs quickly 
and smoothly as they did before. 

But don’t think that he doesn't 
know his business. HE DOES! And he 
knows how to double your ability 
to get things done, if you'll let him. 
He also knows how to make the 
saving you wanted. You probably 
haven't even dreamed that it could 
be as much as 50’:, but he KNOws 
that it can. 

“Then why hasn't he done it?” 


There are probably two reasons. 
First, an investment is involved— 
trifling compared to the money it 
will save. Second, the instrument 
which he feels you would accept 
for your own office hcs only re- 
cenily been produced. (illustrated 
above). Buttry him Now. Ask him to 
have the new De Luxe Cabinet Dic- 
taphone shown in your office. Exec- 
utives from coastio coast say that it 
changes their whole attitude toward 
the use of a dictating machine. 
Send coupon for “Progress” port- 
folio or phone Dictaphone in your 
city today for a demonstration. 
They won't subject you to high- 
pressure selling. They are busy 
keeping up with such requests. 
This instrument speaks for itself. 
Dictcphone Sales Corporation, 


205 Graybar Bldg., New York, N.Y. 








“DUI CUAVP OWN + 


Dictaphone Sales Corporation, 205 Graybar Building, New York, L- Y 
I would like to see your “Progress” portfolio. 


inishing profits for all with 

ising Cain about poor quality 

omer, who withdrew from the 

build up slowly a class trade, 
n example that may be success- 
pplied in other communities. 

s H. Reese, head of an adver- 
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tising agency bearing his 
lished the Reese Bros. wi 


a store. It was for 2 brot 
oP_ - . « Villi 3 A 
aa R. and William G.) \ 


from college last spring 
picked for his spot the t 
the trade, leaving to ot! 
free-for-all of price con 
basic idea was to establi 
in his wares by careful 
analysis, to the end that 
would eventually occupy i 
outstanding position held | 
jewelry, Abercrombie & F) 


Like Hunting 


with a Pop-Gun 
trying to reach the 
Midwest Market ing goods, Dunhill in pi; 


without WLW centered on the wealthier, 


When WLW had only 50,000 watts |¢tS- Toward this goal he a 
power, it was the key radio station of the | highly original merchand: 
Midwest. Its consistently good pro- and a headful of agency id 
grams and ideal geographical location— Language of Flowers 
near the center of population—made it Ladies from out of tow: 


a most powerful advertising medium. ay ame — flatter; 
4 " ing from Reese Bros. sin; 
NOW, with ten times that power, 500,000 | Men are sent a cornflower . 


Near the Center 


of population 


500,000 watts 
Most Powerful in the World 


advertiser. It provides an 
audience that can be obtained 
through no other single sta- 
tion. Here is thorough and 
economical coverage. No ad- 
vertiser desirous of the Mid- 
west market can afford nol 
to use WLW. 


watts, WLW leaves no choice to the radio | ‘Those under 40 get red car 


over get white. Cornflower 
to Jewish visitors since it | 
flower of the Germans. 1 
arrive at 6 o'clock—just | 
dinner—via Western Unio: 
A card accompanying 
makes no reference to prices 





| inspection of wines and lig 
|doubted quality in an ex 
| riety." This approach pr 
| portant orders since most \ 
/to town in a spending mo 
|also are sent to residents « 
hotels and to lists of N 
which are culled largely f: 
ciety columns. Those for 
their offices, since prospect 
sent the intrusion of ev 
salesmanship into their ho 
Another unique service ot | 
is 5,000 sq. ft. of air-condit 
ment space which may be us 
less apartment dwellers. 1! 
large enough no charge is 1 
storage. An attendant ke« 
open until 9 p.m. One s 
store is set aside for lectur 
experts and chefs. A stor 
is available for advice on 
serving of wines. All go 
passed on by the company’s : 
Price Not Forgotten 
Though current advertisi: 
on quality appeal, the ma: 
too shrewd to overlook th« 
of price. Cut-rate items ar 
a revolving bar in the store 
contrivance which capitalizes 
ing effect of motion on 
Human interest is put int 
There now repose regally | 
dow sample cites of 18 
from the greatest of all vint 
the spouse of the immortal 
brandy, having been earmar} 
Empress Josephine. In cas 
to know, the price is $16.50 


THE CROSLEY RADIO CORPORATION 
_POWEL CROSLEY, dr., President =a 
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The question of which paper for letterheads will 
always be raised until you choose Crane’s Bond. 


It is the final word in fine business papers. 


(fanes 


FINE PAPERS 


THE STANDARD OF THE INDUSTRY 


CRANE’S FINE PAPERS « MADE IN DALTON, MASSACHUSETTS 
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Wide Reading 


\NTEED-Mort« 
Nation, Oct 
the 300,000 
teed” first-mortgage certifi 
1 in an important he 
might be 
s now 
FFEE. J. O. La 
Does advertising } 


ticing 
ertising 


ENAMELED STEEI 

ind Malcolm B. 

Age eS & 2m Comprehensive 
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Np GERMAN INFLATIONS SHOW 
INVESTOR CAN Avolp Loss. 
and R. E. Houghton. Annalist 


happened to specific funds 


each country in diversified 
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Mass ACCEPTANCE OF HOUSEHOLD 
s Wmt MEAN TO_ INDUSTRY. ’ iit WHEN THE 
17. An electric refrigerator at ae j 


ge at $72, the combination for 


stion for executives from the 


for mass markets i ' 
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MISAL OF PROGRESS MADE TO 4 


FE TVA. S. T. Henry. Engineer- 


rd, Sept. 20. Engineering and . 
perations are well advanced 

estic power sales policy is pro- . 
ts in scattered localities, but lit- 


mplished in developing new 
improving agricultural con- 
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REPORTS—SURVEYS RIGHT NOW is the time to check up on your factory heating! Why not find 


New MONETARY SYSTEM OF THE 
STATES. National Industriai Con- 
e Board, = PP. $2. An —— to! less fuel cost? @ Suspended directly from the steam line above, Modines take 
questior s inflation inevitable ¢ 
the objectives of the New| up no valuable floor or wall space. Instead of wastefully overheating ceiling and 
management, the problems of 
nflation, the rdle of the banks. 
CoMING AMERICAN Boom. L. L. B.| Floors and working zones are evenly and healthfully heated. Employees work 
Simon & Schuster, 35 pp., $1.50. In 
Major Angas wrote on “The Coming 
> Rubber”; in February, 1931, on} production is increased. @ The Modine Unit Heater is most flexible in opera- 
ing Rise in Gold Shares”: in 
3, on “The Coming Rise in Wall 
ere the author cope to Roe — every Modine is individually controllable. @ Exclusive mechanical superior- 
oseveit experiment and to show 
adfastly pursued, it is bound to| ities make Modine most economical of fuel and power. And Modines cost less 
cessful conclusion. 


to install. That's why more Modines are sold than any other unit heater. 
voce Richest bg| MODINE MANUFACTURING COMPANY, Seventeenth St, Racine, Wis. 


f 527 West 7 St., Los Angeles, 
l New official Who's Who 
ing men of this country—being 
ASSOCIATIONS AND INDUSTRIAL ees OR = 
mon N. Whitney. Central Book 
pp. The author, a former attorney FREE 
trust division of the Department BOOK 
ves his reasons why the Re- 
should be suspended at once, 
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out how Modine Unit Heaters can give you better heating at the same, or even 


walls, they deliver the heat downward to the working level where it is needed. 
in comfort . . . time lost on account of sickness is cut down... and the per man 


tion. It is only necessary to operate a unit when the area it serves requires heat 











Exciting Home Owners 


Modernization drive’s promotion methods are designed 
to overcome the apathy of a public that is used to drives, 
chary of borrowing—and of ballyhoo. 


WHILE not yet fairly started, the Fed- 
eral Housing Administration in Wash- 
ington and the field is rapidly gaining 
momentum in a valiant attempt to rouse 
industrial and civic interests out of the 
apathy which is the initial hazard ahead 
of the home modernization campaign. 

The public is beginning to take note 
of the first products of the driving 
spirit of Ward M. Canaday, who left 
his United States Advertising Corp. at 
Toledo to become Director of Public 
Relations for FHA—the appearance of 
the President's mother in the news-reels, 
the public and commercially-sponsored 
radio programs, the dodger in the gro- 
cery basket, newspaper and direct adver- 
tising by manufacturers whose products 
tie in with modernization and by others 
who expect to benefit. 

Help from Washington 

Washington is furnishing all com- 
munities with a suggested plan for com- 
plete organization of local campaigns 
and an amazing selection of literature, 
advertising copy, etc. Home owners 
are given a checklist of all items that 
may need attention; a vital feature of 
every community campaign is a canvass 
of such individual needs and intentions. 
FHA is also schooling speakers whose 
services will soon be available and sup- 
plying films for the Visomatic portable 
talkie machines that may be leased 
locally from Western Union. Four pic- 
tures have been prepared for exhibi- 
tion: for community purposes, for fi- 
nancial institutions, for local contractors 
and building supply dealers, and for 
property owners. Cincinnati is step- 
ping out in front with a remarkably 
thorough-going community campaign, 
but generally the smaller towns are 
showing their heels to the big ones 
which need more time to get organized. 

As the bulk of all building materials 
and equipment is supplied by companies 
which maintain distribution in large 
sections or throughout the United States, 
FHA is dealing with them direct in 
conferences in Washington, in regional 
meetings, and in company offices. A 
series of meetings in 32 industrial cen- 
ters commenced this week. Firms whose 
selling campaigns now are under way 
include Sears, Roebuck, Timken Silent 
Automatic Co., General Electric, John 
Lucas & Co., Delco Heat (GM), Ameri- 
can Radiator, Goodrich Oil Burner 
Manufacturing Co., Petro-Nokol, Johns- 
Manville, Sherwin-Williams. Numer- 
ous other firms are lined up but are 
not over-anxious to reveal their plans 
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to competitors until ready to go. Johns- 
Manville Co., by organizing a separate 
credit corporation, will have 1,100 lend- 
ing agencies operating in a few days 
under the terms of the National Hous- 
ing Act. 

Many firms whose business is not 
related to home modernization directly, 
are expected to follow the lead of the 
Kroger Grocery & Baking Co. The big 
chain is urging 1,200 banks with which 
it does business to make loans; is carry- 
ing advertisements twice a week in 150 
newspapers for a limited time (2 to 4 
weeks) ; placing folders describing the 
modernization credit plan in every pack- 
age (700,000 daily average) for at least 
one week; circularizing its 22,000 em- 
ployees and 20,000 shareholders; dis- 


‘ playing posters in 5,060 stores and urg- 


ing the same cooperation by. all other 
grocery chains, ten times the size of 
Kroger in the aggregate. By arrange- 
ment with Will Hays, president of Mo- 
tion Picture Producers & Distributors, 
FHA’s literature will be distributed in 
several hundred theaters. 

The Housing Administration is urg- 
ing all industrial firms to point the way 
to employees and home owners generally 
by catching up on plant repair and 
maintenance. U. S. Steel has responded 
with an $18-million schedule. General 
Electric is following suit. Newspapers 
throughout the country are devoting spe- 
cial pages or supplements to the mod- 
ernization campaign in which individual 
and joint dealer advertising is extensive. 
Bloch’s, Racine, Wis., has come forward 
with a good department store angle in 
a refurnishing plan that le x right in 
where Uncle Sam leaves off.” Banks 
and public utilities, chambers of com- 
merce, modernization campaign head- 
quarters and the newspapers themselves 


have set up free information services.’ 


“Ground Swell” 

Administrator Moffett’s organization 
hesitates to publicize its efforts because 
it deplores “‘ballyhoo,” a term which it 
applies to everything that does not ap- 
pear to be a natural, spontaneous ex- 
pression of community spirit. Mr. 
Canaday wears a velvet glove on his 
driving hand, talks of creating a 
“ground swell of interest’ that will 
carry forward the national campaign as 
the sum of hundreds of local efforts. 

However, as FHA _ undoubtedly 
knows, despite its strategic disclaimers, 
hard-hitting ballyhoo is what is needed. 
Home modernization isn’t a pushover. 
In some 1,500 communities there is 


what might be called a ; 
campaign on paper. Per! 
chairman has been appoin 
yond that there isn’t mu 
Genuinely interested loca! 
inspiration and, what is m 
organization. Lacking thi 
enthusiasm soon wears it 
FHA is tackling the a 
public preoccupation with ¢ 
future by contending t! 
modernization drive, like t 
gram last winter, is quick 
diate, brings out cash that 
town, It is not worried 
banks. If there is a dema: 
loan the money. But, enc 
disposition of most home « 
poe pena than borrow ag 
it has discovered that ini 
on the modernization cre 
the cart before the horse 
is necessary to persuade hy 
repair now property that ne 


Construction Aid 


Roper Council and RF‘ 
help building industry. 


FULLER recognition of the 


pressed condition of the cons: 


dustry is signified by the 
Secretary Roper’s Business A 
Planning Council to set up 
on private construction as 
tion point where the industry 
may ™ 

receive from this committee 
along to the Administrat 
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business also has new constr 
cipally of the heavy types, as 
objective. The corporation 
chase the preferred stock 
notes of trust companies a: 
organization of new com) 
additional lending where : 


relieve conditions which interfer 
refinancing on an equitable ba 


Many mortgages made | 
companies can be insured ut 
mutual mortgage insurance 


plementing FHA’s program ' 


tent, but Mr. Jones point 
many kinds of property s 
tories, office buildings and ! 
are over FHA’s $18,000 | 
cost constitute a perfect!) 
for mortgage loans. 

Every dollar spent for 
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Fair West 
California invites “Century” to 

spend third year at San Diego. 
W s Fair can blossom out in 
sic every 40 years, the California 
cording to Californians, 
e a bigger bloom (the L ts 
lf the time. So reason San 
ling citizens who have sub- 
f-million to polish up the 
ition buildings and construct 

nes in Balboa Park 
1915, with only one railroad 
ghway, enough visitors were 
to the Panama Pacific I x posi- 
ke the venture a success. That 
rding to business men, was 
ncipal reason for a gain in San 
o's population from 47,000 then to 
t day. 

new California Pacific Inter- 
Exposition, all types of busi- 
here and abroad are being con- 
Naturally, Pacific Coast indus- 
es will be well represented. P. M. 
executive othcer of the Chi- 
made a recent significant trip 
n Diego at the request of important 
tury of Progress exhibitors. A repre- 
itive of the San Diego fair is in 
go urging fair concessionaires there 
pen a third fair season in San Diego, 
1935. Sales talk: Only 2% 
15 million people of the 11 
Western states walked down the Avenue 
f Flags in Chicago; there’s no reason 
e California Pacific (with a big 
hibit by the Mexican govern- 
n't show to 5 million visitors. 





Price Control 


Distribution Conference urges a 
distinction in code-making. 


DENED to cover all phases of its 
ect from a national viewpoint, the 
th Boston Conference on Distribution 
completed a carefully-planned 
b on New Deal business under 
sponsorship of the Retail Trade 
in cooperation with the Harvard | 
School, Boston University, 
usetts Institute of Technology, 
universities and colleges, and 

t national trade associations. 
ssions of the social and eco- 
spects of code price control sys- 
h provided a high point dem- 
the urgent need of a drastic 
nge in approach to this problem. Pre- 
ng sentiment was that industries 
consistent with public interest 
loy a price control plan should 
to do so unhampered, while 
which practical considerations 
t of product precludes all pos- 
successful application, should 

to abandon such controls 


} 
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THIS MARK is all you need to 


Cote) aco) ey al 


Yt be-balel- Me): 


ENERAL ELECTRIC'S research 
and development work has 
resulted in a 100-watt lamp 
which today gives nearly 30 per 
cent more light and is 70 per 


cent lower in price than in 1921. 


a lamp; it is your complete 


good light at low cost... 


CHECK UP ON YOUR LIGHTING 


This amazing instrument me 
ures light as ac 

mometer measures temperature 
It indicates how much light y« 
need for various visual task 
home, office or factory. Ask y 
ligh ng company for a ds 
stration, or write General | if 


Co., Nela Park, Clevelan Ihio 


curately as a thet 


EDISON MAZDA LAMPS 
GENERAL @ ELECTRIC 

















Grid Lessons 


Britain’s centralized electric power production is on too 
small a scale to have offered Mr. Lilienthal many sug- 
gestions, except in its social aspects. 


Many Americans suddenly found them- 
selves interested in Britain's ‘grid’ sys- 
tem when President Roosevelt sent 
David E. Lilienthal, director in charge 
of the Tennessee Valley Authority 
power program, to study the British 
power setup. 

The grid is Britain’s new and very 
modern national electric power supply. 
The generation of power for 94% of 
the area of the United Kingdom and 
98% of the 38 million people living 
there is now under the guidance of the 
government-appointed Central Electricity 
Board. Power generation from London 
to Glasgow is controlled by this board, 
and there is a hookup of all stations. It 
is a modern system which it has taken 
15 years to plan and build. 

Comparative Areas 

Though the British grid covers almost 
the entire United Kingdom, that is com- 
parable in area to covering the single 
state of Wisconsin in this country. It 
was carried out by the British govern- 
ment because haphazard individual 
power development in Great Britain had 
resulted in a hodgepodge of systems 
(there were said to be 50 different types 
of them) creating power of 46 different 
voltages and 10 different frequencies. 
In some areas, industries were discour- 
aged by inadequate power supply. 

Makers of electrical equipment 
and houschold appliances could produce 
their goods after no single pattern be- 
cause of the lack of unity in the system. 
Britain, following the war, was faced 
with the necessity of quickly modern- 
izing industry to keep up with the ra- 
tionalization schemes in Germany, the 
rebuilding in France, and the vastly ex- 
panded and improved factories in the 
United States. It could be accomplished 
quickly only if directed and financed by 
the government. Britain decided to do 
the job, created the administration, al- 
lotted funds, and set to work. The job 
was completed this year; it now func 
tions as a singie unit. There are still 
many adjustments to be made, but the 
entire system is unified with one basic 
voltage, one frequency. London has told 
industry that it can now go ahead with 
its modernization programs with a 
knowledge that there will be no changes. 

Obvious Objectives 

Power will be steady, plentiful, 
and cheap. Appliances can be produced 
on a mass basis for the entire British 
market and for the natural auxiliary 
markets in neighboring countries where 
voltage and frequencies are the same. 
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Cheap current is to be made available in 
country districts. 

Director Lilienthal’s TVA project is 
bigger than the British grid. America’s 
voltage and frequency is quite generally 
standardized. Large-scale power hook- 
ups are already possible in this country, 
actually operate in a few cases. What 
then is there for Mr. Lilienthal to bring 
back to his project from the British ex- 
perience ? 

Authorities wonder. Circumstances 
surrounding the two systems are so dif- 
ferent ; the American system, technically, 
seems so far ahead of the British. 
Tucked away in a Briton’s own appraisal 
of the scheme is this thought: 

“Many people fail to recognize that 
the national power supply of itself can- 
not be effective unless industry is suff- 
ciently active and prosperous to use it, 
nor can social standards be raised and 
home conveniences be increased unless 
the public has adequate purchasing 
power. The electricity generated must 
be sold, the modernization of industry 
requires capital and markets for increas- 
ing power producing facilities, the labor 
of the country must have work and ade- 
quate wages to buy electrical service and 
electrical appliances.” 

British Landmarks 

The President, in his latest radio ad- 
dress, admitted his interest in the social 
results of 20 years of New Deal in Brit- 
ain. Mr. Lilienthal’s efforts in behalf 
of TVA during the last 10 months indi- 
cate that the United States is making 
of this project an experiment in im- 
proved living. 

It is just possible that his visit to Eng- 
land was to see how the British have 
carried out this social aspect of their 
project. His report should appear soon 
and settle the question. 


Claims on Russia 


Washington files first claims on 
Russian funds on deposit in U. S. 
$25 millions may be recovered. 


IN the days of Czarist Russia, Russian 
banks and insurance companies main- 
tained deposits in cash or securities in 
various American banks, mostly in New 
York. 

When the revolution swept the Soviets 
into power, and they confiscated all 
property, Americans refused to pay out 
to them funds held on account here. 
There have been lawsuits and negotia- 


tions aplenty in the years 
the funds—nearly $25 mi 
remain in this country. 

When President R 
Foreign Minister Litvinoy 
understanding last Noven 
sulted in the mutual reco; 
2 governments, one sti; 
agreement was that the S 
ment release to the Unit 
ernment all funds still he! 
try against American clain 

Last week, the United § 
ment filed 2 claims—tota 
000—against funds held 
York banks on account for 
surance companies of Czar 
is routine carrying out by 
Roosevelt-Litvinov agre 
claims will follow. 

Slowly the tangle of R 
being settled. 


Platinum— W here? 


Rumors that platinum stocks ar 
accumulating in New York are 
followed by reports that Wash. 


ington will survey our existing 
supplies. Industry wonders why 


IT Is reported from Was 
the government is soon to 
survey of all existing sup; 
num in this country. R¢« 
given but the trade is rea 
several guesses. 

First, but least credited 
ington is considering sor 
the Soviets (one of the 
producers of platinum) by 
tain amount of platinum 
cepted as a partial payment 
Russian debt owed in 
Most authorities think ther 
sibility of this. 

Ruled out almost 
mention of the monetizati 
num. 

Given some credence, hi 
suggestion that the governn 
ested in an accurate 
amount of platinum held | 
try because the material has 
mercial importance and | 
country itself produces an 
amount. By a few it is « 
indispensable war material s 
a perfect electrical contact p 
admit this is true but decla: 
substances, including tungst« 
ing very able substitutes 

With the price of platin 
$1 above the price of gold 
high as $154.23 a troy our 
and averaged $119.09 


univer! 


esti! 


1925), its industrial possibil't 


much greater than in the | 


national Nickel Co., now < 
largest producers of the met 
putedly at much lower costs | 
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npetitors, has long stressed the indus- 
,| applications of this metal and 
‘hers in the platinum group, has pushed 
search along these lines. 
“for either its value in time of war 
industrial exploitation, Washing- 
1y wish to provide an — in- 
vernal supply. It is just = ale that 
Foreign Trade Advisor Peek is consider- 
‘og bargaining the export of some of 
ut surplus raw materials for a quantity 
of platinum which the government 
might hold in this country to assure in- 
jystry of an adequate and steady supply 
‘the material is made an essential part 
¢ some manufactured goods. Canada, 
Colombia, Russia, and South Africa are | 
the major producers. — 
The announcement fits into one more 
f the plans which have come out of 
Washington. It was no longer ago than 
May that Secretary Ickes was made chair- 
in of a committee to be known as the 
Planning Committee for Mineral Policy, 
se duty is to keep production of do- 
estic minerals in step with demand, to 
guard the public against excess capacity, 
assure the local markets of supplies | 
f minerals of which there is a domestic 
shortage, or to investigate possible sub- 
titutes for them. 
Washington, it seems, has been scan- 
ng available information carefully, has 
eaded that a great deal of platinum is | 
mulating in New York. Receipts 
the metal in New York are far greater 
in consumption. Beyond this, little is 
known. Perhaps the survey will tell. 
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Power Rates 


Ickes says restriction on munici- 
pal plants doesn’t let up PWA 
pressure on private power rates. 


PRIVATE utilities are hearing from Sec- 
retary Ickes that PWA'’s new policy on 
unicipal electricity plants is pretty 
ich the same old policy. Last week 
e announced that the government will | 
elp to finance only those municipal | 
plants which can furnish electricity at | 
rates substantially lower than those of | 
private companies in the same localities. | 
Subsequently, he insisted that this 
‘oesn't release PWA pressure on private 
mpany rates. 

The Secretary holds that consideration 
oy PWA of any municipal project still 
pplies such pressure, and that rates in 


many communities, particularly in the 





Midwest, have been lowered by the 
‘reat of government competition. He 
ads that, where desirable, PWA will | 
keep allotments or applications standing 
atil reductions so engineered are legally 
1 effect, contending that, once having 
‘sown that its condition permits a re- 
“uction, a private company attempting 
) raise rates will not be in very good 





anding before a state commission. 
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THE BEST BOND AND LEDGER PAPERS ARE MADE FROM RAGS 


DEAR OLD GRANDAD 





writin 
writing, 


@ You may not be sentimental about saving a specimen of grandpa’s 


or preserving a specimen of your own for your grandchildren. But it’s good 


’ 


business to put important records on sturdy, durable papers like Stonewall 
or Resolute Ledger. The rag content of these papers (Stonewall 75 
Resolute 50%) means clean, new rags that produce toughness a: 

to wear and tear and age. They are tub-sized, air-dried and shop-tested. They 
have hard, smooth surfaces for writing, and the combination of flexibility and 
stiffness necessary for machine bookkeeping. They come in all the standard 


sizes and weights, in white, buff and bluc. Interesting portfolios of practical 


samples will be sent upon request. Neenah Paper Company, Neenah, W isconsi: 
1 I I 





7 : 
STONEWA 





Neenah Guaranteed Papers also include Tudor,Prestige and Putnam 
Ledgers and the following Bonds: Old Council Tree, Success, 
Conference, Chieftain, Neenah and Glacier Bonds. Each of these 
grades is shop-tested for printing performance and represents 


a high value in its price range. Samples will be sent on request. 


IDENTIFY RAG-CONTENT QUALITY BY THE NEENAH OWL WATERMARK 
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Business Abroad 





Europe speculates on weakness of sterling, precarious 


position of gold currencies. 


China upset by silver pro- 


gram. Canada investigates outside wheat manipulation. 


THE spectacular drop of the British pound from $5 to $4.92 within 10 days, 
continued rumors from Belgium of increasing difficulties in maintaining the 
currency on gold, fresh reports of Holland of new pressure on the government 
from business to resort to a “managed currency,” and the silver problem in China 
push currencies into the limelight of business developments during the week. 
Beyond this, Germany's difficulties in carrying out her import control scheme, the 


gradual alienation of the French satel- 
lites in Central and Southeastern Europe 
from the domination of Paris, and the 
steady improvement in industrial ac- 
tivity in Russia are significant. 

Decline of the pound is attributed 
to two factors: Unusual heavy seasonal 
demand for foreign currencies during 
the heaviest import period of the year, 
and willingness on the part of the Treas- 
ury to see the van | sink to levels 
which will give Britain fresh competi- 
tive advantages in foreign markets. 
There is also a group in Europe who 
believe that England, realizing that the 
gold bloc cannot hold out much longer, 
is deliberately precipitating the in- 
evitable devaluation of the remaining 
gold currencies so that the world will 
sooner get around to discussions of 
stabilization. 

Belga Is Weak 

Of the 5 nations in the gold bloc, 
Belgium is showing the least resistance 
to economic deterioration. Since July, 
the country has been living under the 
semi-dictatorial régime of a _ cabinet 
which was granted extraordinary pow- 
ers to try to pull the country’s expendi- 
tures into line with revenue. It has 
only partially succeeded and it is feared 
that the country will not be able to main- 
tain the currency. If the belga should 
slip, it is doubtiul if France, Holland, 
Switzerland, and Italy could remain for 
long on gold. 

This 1s true especially because con- 
ditions in these countries are not good. 
For most of this year, important groups 
in Holland have campaigned for devalu- 
ation. Recently there has developed a 
demand for a “managed” currency. 
France has cut expenses but there are 
doubts whether Parliament, when it con- 
venes at the end of this month, will con- 
tinue its support of the emergency cabi- 
net. The uncertainties which would fol- 
low might be just enough to precipitate 
France’s movement away from the gold 
standard. 

New Trouble for China 

Finally, there is China’s silver cur- 
rency problem. If the United States 
continues to draw silver from this reser- 
voir, it may benefit the United States 
but it is certainly damaging to China. 
And China is one of our great markets, 
perhaps the one with the largest poten- 
tialities in the Orient. China has started 
to industrialize and the United States 
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has a better chance to furnish this equip- 
ment in the next few years than might 
be the case 10 years from now when 
Russia may be equipped to supply much 
of it. 

France Loses Friends 

There has been taking place in Europe 
in the last 6 months a shifting of inter- 
national ties which cannot be ignored 
because of its implications on the future. 
The Cabinet shift in Rumania this week 
because an important element in the 
country expects greater economic gains 
from Germany than from France is no 
less significant than the closer relations 
which are being established between 
Bulgaria and Yugoslavia. Bulgaria has 
never been in the French sphere of in- 
fluence, but Yugoslavia, next to Czecho- 
slovakia, has long been considered 
France’s most important satellite in Cen- 
tral Europe. Recent new friendliness 
between France and Italy (which the 
Yugoslavs consider their greatest po- 
tential enemy) have cooled the relations 
between Belgrade and Paris. Even 
Czechoslovakia has warned France that 
French textiles will be barred from the 
country unless France is able to make 
better trade propositions at Prague. 
Europe, scanning the whole affair, sees 
the loss to France of some of her most 
important satellites and their ultimate 
shift toward a German bloc because of 
the economic gains it may offer. These 
same authorities will always add that 
this will come about only “when Hitler 
has been succeeded in Germany by some 
other government.” 

Berlin Runs into Opposition 

Dr. Schacht’s import control ban is 
running into severe opposition abroad, 
and, in spirit at least, at home. Russia 
and England are uncomprising in their 
demands for settlement of obligations 
and reasonable treatment in Germany. 
Italy is supposed to have warned her ex- 
porters about future deals in Germany. 
France, having accumulated a favorable 
balance of trade with Germany, is un- 
able to work her exchange clearing 
scheme. 

There are rumors in Europe, as yet 
unconfirmed, that a British financial del- 
egation is in Russia studying the pos- 
sibilities of granting credit on Russian 
purchases in Britain. Orders for equip- 
ment placed in London are far greater 
this year than last, the British having 
supplanted Germany as the main sup- 
plier of Soviet imports this year. There 
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BELGIAN SKYSCRAPER—Modern American influence in industrial 
This 27-story office building is among Europe's 
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Interest Rates Too High 
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Canada 


Refunding loan goes well. More 
exports move out through U. 5. 
Business shows many gains. 


Otrrawa—Canada’s $250-million 1934 
refunding loan, now on the market, sold 
over $35 millions the first day. The 
offering consists of 2-, 5-, 8- and 15- 
year bonds respectively bearing coupons 
at the rates of 2%, 24%, 3%, and 34%. 
Two-year bonds are being sold at 98.90 
to yield 2.57%, 5-year bonds at 98.15 to 
vield 2.90%, 8-year bonds at 97 to yield 
3.43%, and 15-year bonds at 96.50 to 
vield 3.81%. The issue is primarily to 
retire $222 millions of 1919 Victory 
Loan bonds now maturing. The bulk of 
the latter bonds are of the bearer class 
and are widely held throughout Canada 
and the United States. 

A larger percentage of Canadian ex- 
port grain than usual is going out this 
year via Buffalo and United States 
Atlantic ports, and a smaller volume of 
American exports is going through 
Montreal and the St. Lawrence route. 
This situation is attributed largely to 
low water in the St. Lawrence and in 
Montreal harbor. The water level is 
said to be the lowest on record. The 
federal government’s water levels board 
has been making a study of the situation 
and is now canvassing the possibility of 
a solution. One proposal calls for a 
series of under-water dams or weirs ex- 
tending up the St. Lawrence system as 
far as St. Clair River and designed to 
confine the flow to narrower channels. 

Empire Exports 

During the Empire Economic Con- 
ference at Ottawa in 1932 many voices 
in Great Britain were raised against any 
substantial trade concessions to the 
Dominions on the claim that the Old 
Country's foreign trade was much more 
important than her Empire trade. Now 
London reports that for the first time on 
record Great Britain’s exports to other 
Empire countries exceed her exports to 
foreign countries. For the first 8 monthis 
of this year her exports within the Em- 
pire showed, at £98,795,000, a jump of 
14.2% from the corresponding period of 
1933 while her exports to foreign coun- 
tries, £98,132,000, were up only 2.9%. 

Indices of the Dominion Bureau of 
Statistics on economic conditions for the 
first 8 months of the year measure the 
progress of Canada’s economic recovery, 
which continues steady and reasonably 
rapid. The index of physical volume of 
business, based on 45 factors, averaged 
93.6 for the period compared, with 75.7 
for the first 8 months of 1933. The index 
of wholesale prices, based on 567 com- 
modities, averaged 71.7 compared with 
66.4 for the corresponding period of last 
vear. Farm product prices made an 
average gain of 16%. For common 
stock prices the index averaged 86 com- 
pared with 64.6 for the corresponding 
period of last year, mining stocks gain 
ing nearly 50°% in market value, their 
particular index moving from 86.7 for 
the first eight months of last year to 
129.4 this vear. For bond prices, the 
index stands at 113.6 compared with 
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101.6. The mineral production index is 
134.2 as against 104.9 for last vear. 
Manufacturing production gained 23.4% 
for the period over the same period of 
last year. In the primary iron and steel 
industry the output of steel ingots rose 
131%, of pig iron 129%. Automobile 
production was more than doubled. The 
construction industry, on the record of 
new contracts, showed a gain of 55.6%. 
Carloadings made an average gain of 
19%. Exports, at $405 millions for the 
period, and imports at $335 millions, 
showed gains of 32.6% and 38.2% re- 
spectively. The general index of em- 
ployment averaged 17.5% higher than 
last year. 


Far East 


China protests Washington's sil- 
ver program as silver drains out 
of Shanghai, and prices fall. Jap- 
anese yen weakens. 


CHINA'S protest against our silver pur- 
chasing program indicates just what 
higher silver prices mean to the Orient, 
no matter what the arguments in this 
country last spring. 

China’s currency is backed by silver, 
not gold. Vast stocks are known to be 
held in the country. When it became 
apparent that Washington would re- 
monetize silver, speculators accumulated 
China’s silver in Shanghai and other 
large ports. Now, with the price rising 
rapidly and with China finding a cor- 
responding fall in commodity prices 
(where this is not desired) there is a 
prospect of the government’s placing an 
embargo on silver. To avoid losing their 
profits, owners of the huge stocks in 
China are shipping them out of the 
country as rapidly. Silver stocks in 
Shanghai on Aug. 25 were reported at 
384 million yuan, as compared with 524 
millions on Aug. 9. One shipment alone 
arriving in England was valued at more 
than £2 millions, the largest consign- 
ment of Chinese silver ever to arrive in 
England. 

Avoid an Embargo 

Even with internal commodity prices 
falling, China will avoid as long as 
possible placing an embargo on silver. 
Immediately it is placed, the value of 
Chinese currency will fall, making im- 
ports more expensive. And China im- 
ports more than she sells abroad. 

Talk of shifting to the gold standard 
cannot be taken too seriously yet. Even 
if China controlled the huge silver 
stocks within the country, it would be 
difficult to convert the Chinese to the 
use of paper money, though backed by 
gold. They have had too much experi- 
ence with paper money issued in small 
areas with little or no backing. Silver 
is traditional, and they are not likely to 
be willing to make the change until 
China is much more unified and under a 
much stronger government than now. 

Shanghai impofters, as a result of 
this uncertainty, are generally pessimis- 
tic over the outlook for the immediate 
future. With purchasing power falling, 
and import duties increasing in many 
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Latin America 


{rgentina goal of European in- 
vestment funds. Brazil and Argen-| 
tina plan trade agreement with | 
Germany. Chile after tourists. 
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New Products News 


So many readers have expressed their interest, that Business Week 
is expanding its New Products columns to include more items, more 
photographs. 


New designs, processes and merchandising plans are news for manu- 
facturers and merchandisers, are so reported when they conform to 
Business Week's editorial policy. They must be new; they must be 
sponsored by reputable companies; they must be in use, or ready 
to market. 


Business Week readers, who are interested as makers and sellers 
rather than just as consumers, are thus spared the investigation of 
the host of “inventions” and ‘‘gadgets’’ which often get into print, 
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JUST PUBLISHED 


Keeping Young 
in Business 


Are you ina rut? 
—dissatisfied with your job? 


—afraid of the “old age” bugaboo? 








Here is an unusual book for business men of all ranks who, 

through today’s conditions or otherwise, have become be- by E. B. Weiss 
wildered—who have a mounting anxiety that they are losing and Leuls R. Sayder 
time, growing older, getting in a rut—who feel that they 182 pages, Sx7% 
ought to make a change before it is “too late $1.75 


To these readers the book brings an entirely new approach to the personal 
problem in business. It shows by principle, example, and plain, practical 
methods how you can begin right in your present job to make more of 
it—to shake off habits—and to build live, youthful, productive attitudes 
and activities in your business life. 





Out of wide experience and contact with thou 


A Best-seller since May sands of individual cases, the authors have 
; aimed directly at the most pressing personal 


You Must RELAX problem in business today. They blend the whole 


range of possibilities for mastering routine 


A Practical Method of Reducing developing ideas, keeping abreast of the world 
the Strains of Modern Living and your business, maintaining health, getting 
along with people, seeing the bright side of 
Edmund Jacobson, M. D. , ; - 
by 4 ° things, and planning for the future, into a 
Simply. clearly written tells 2 eae : 
how nerve and muscle relaxation usable, well exemplified plan for Keeping 
can contribute toward better and Young in Business. For a new deal on the 
more pleasant living; and exactly old job, see the practical, every-day, personal 
how to go about it. b 
helps, suggestions and methods this book offers 
201 pages, Sxr7% 


iNustrated. $1.50 See it 10 days on approral; 


send this coupon 


‘McGRAW-HILL ON-APPROVAL COUPON 
McGraw-Hill Book Co., Inc.. 330 W. 42nd St.. New York City 


Send me the books checked below for 10 days’ examination subject to approval or returr 
In 10 days I will pay for those I keep, plus a few cents for postage and delivery and 
return the rest postpaid. (We pay postage on orders accompanied by remittance.) 














— Weiss and Snyder—Keeping Young in Business, $1.75. 


() Jacobson—You Must Relax, $1.50 
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City and State.. 
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Money and the Markets 


Gold bloc tremors disturb financial districts but are not 


expected to shake the dollar. 
over exchange control. 
flect increased investor interest. 


takes 
commodity markets. 


Money and Banking 


SyMptToMs of a crisis developing in Bel 
gian currency and the likelihood of its 
touching off the long-awaited disrention 
of the gold bloc that centers around 
the frane crystallized the attention of 
the financial district on foreign exchange 
this week. The prospect of protracted 
unsettlement in exchanges was not heart- 
ening and served to counteract the im- 
provement in sentiment that has shown 
up in the last couple of weeks. 
Dollar Isn’t Endangered 

There is little disposition to fear that 
the United States would be drawn into 
a currency war, however; in fact, there 


Stocks just drift as SEC 
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sumed that the old $4.8665 figure 
be satisfactory on both sides of 
water. 

With this ratio fixed, it is felt that 
London-Paris negotiations for stabiliz- 
ing the pound and franc could go ahead 
independently of the United States. If 
concluded +-ithout disturbing the pound- 
dollar ratio, it would amount to almost 
the same thing as an international agree- 
ment, although the lutter, with actual 
United States participation, is apparently 
impossible at the present. 

Declines in all foreign exchanges 
against the dollar were reflected likewise 
in the world prices for gold and silver, 
gold moving into new all-time high 
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prices in London and silver passing the 
50¢-per-oz. level for the first time since 
1929, Further advances of the white 
metal brought renewed Chinese protests 
against the Treasury’s_ silver-buying 
policy, and “sound money” advocates 
took encouragement the thought 


suggestion of further dollar de- 
valuation at this time than at any other 
period since abandonment of the gold 
standard in this country. Even the drop 
in pound sterling to within a few cents 
of its old dollar parity was 
complacently and attributed, in no small from 
part, to increased foreign confidence in that the silver program would have to 
the stability of the dollar. be modified to placate this important 
Foreign exchange experts point out foreign customer whether or not it could 
the possible advantage in having a satis- be frankly and officially abandoned. 
factory dollar-pound ratio established in The first gesture of the government 
the event that francs and other gold toward giving apartment, office, and com 
currencies are soon forced to cut loose mercial building mortgages the type of 
from the metal anchorage. It is pre- relief that has been provided the farm 
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ghany is hoping that the default may 
“cured” before expiration of the 60-day 
BONDS DAY BY DAY grace period by approval of its recapital 
Unit: Dollars per $100 Bond ization plan by sufficient bondholdet 
Under the plan, holders would be given 
5 shares of prior preferred stock in ex- 
—_ change for 10 semi-annual coupons ma- 
ye turing Oct. 1, 1934 to April 1, 1939. 
nt Support for Alleghany 
The Cleveland principals of Alle- 
ghany have another piece of financing 
on the fire that could work to the benefit 
SS ~ of Alleghany, although probably not 
20 utility* quickly enough to relieve the pre t 
situation. Their Chesapeake Corp., 
whose securities underlie All 
| bonds, is understood to be arranging 
» 
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——— 20 Industrial 1° of ho—________ dividends, enhance the value of its s« 
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es to familiarize themselves with the distribution, so far, this has been im- “Se 
ments. possible and consequently they must 
ss on the Stock Exchange has depend upon the hit-or-miss absorption 
| to such a low ebb, however, that of individual buyers. 
additional mechanical work in- This is particularly depressing to 
ed in operating under the new mar- their prices now when they are being 
uirements is giving the brokers pushed out as rapidly as possible in 
le thought. Economy moves the anxiety of the loaning institutions 
ussed on every hand, including to clear up the mortgage distress and 
ition of clerical functions in cen- while they are still too little known to 
‘es that will do the routine work have a broad demand. Later in the life 
ral firms. The pressure of over- of the same bonds there will be a bene- 
nse and low commissions has _ ficial influence at work on their markets. 
esponsible for a renewal of the It will come from the fact that farm and 
lation wave among brokerage home owners indebted to the govern- 
ment agencies On mortgages can sur- 
render bonds in payment. This would 
be expected to provide an automatic 
Bo 1 sinking fund whenever the bonds de- 
nas clined substantially below par. 
Market developments indicated a re- Secretary Morgenthau has indicated 
confidence on the part of in- his desire to undertake long-term financ- 
s this week after speculative buy- ing in December, when he has $1 bil- 
- railroad and utility bonds had lion 23% certificates maturing. In this 
Trading was in smaller vol- there is the implication that Washing- 
ut prices tended to firm up during ton anticipates a considerable firming ’ 
lIness. Government bonds were of government bond prices over the next The largest selling cake flour 


ntly firmer and even the guar- 2 months. It happens that this period 


ssues that have tended to lag is exceptionally free of maturities. For . vies . arke 
| sluggishly to a better de- each of the next 7 weeks there are dis- in America. On the market 
(hese obligations of government count bill maturities of only $50 mil- 
italities, affording the same lions each. Should the current schedule for 38 years. 
ption features as direct obliga- of $75 millions of new bills be issued 
| providing substantially higher weekly during this period, it would give 
s at present prices, are attractive the Treasury an addition of $175 mil- One of the products of 
viduals who have largely been lions for its surplus. Then for the last 
: ut of governments by the com- week of November and first 2 weeks of 
ctition of institutional buyers. December there are no bill maturities, 
Both the FFMC and HOLC bonds affording an opportunity for another 


| in this category suffer a mar- $225 millions of new funds. 


lvantage due to the fact that Economy Financing : 
constantly being issued as they Chrysler Corp. called $10 millions of D 
inged for mortgages. Since its assumed Dodge Brothers 6% deben- 


to mortgage holders who are tures for payment Nov. 1, at 105. Alle- 
ition to renew, a great part ghany Corp. defaulted on Oct. 1 interest 250 PARK AVENUE 

to closed banks’ receivers and on $24 millions of its bonds. Chrysler's NEW YORK CITY 
dators, it means that a con- move is one for economy since it cuts 
le of the bonds is coming onto off interest charges of $500,000 annu- 


rket. Although there have been ally, far more profitable employment for 
plans discussed for arranging idle funds than could be found elsewhere SSS — 
groups to handle their regular under present low interest rates. Alle- 
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i ERE is the fully 

complete and really 
modern pen for school 
and business—the pen 
that counts the words. 
No rubber sack. Filled 
by positive mechanical 
action. Transparent ink 
chamber. Large madel, 
$7.50. Slightly smaller, 
$5.00. Other Conklin 
pens $2.75 to $10.00. 
Conklin Endura, $5.00 
and $7.00. Pencils to 
match all pens $1.00 to 
$5.00. 


SALES MANAGERS! 


The Word Gauge Pen 
Will Help You Sell 


Salesmen, customers and pros- 
pects all want the ultra- 
modern Conklin Nozac Word 
Giaoge Pen. Nationally ad 
vertised—tested and proved— 
the world’s newest and most 
perfect writing instrument. 
Write for special proposition 
on quantities for sales pro- 
motion use. 


THE CONKLIN PEN CO. 
Toledo, Ohio 
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Commodity Markets 


CommMopity markets have been sub- 
jected to deflationary influences over the 
last 2 weeks, due to the strengthening 
of the dollar in foreign exchange. Since 
mid-September the dollar has advanced 
from 58.70¢ to practically its new parity 
of 59.06¢ against both sterling cur- 
rencies and gold bloc currencies. Thi 
advance may be continued if the policy 
attributed to London of intentionally de- 
pressing the pound and precipitating 
abandonment of the gold standard in 
Paris materializes. 

Commodity prices should be closely 
watched for a key to further monetary 
policies of the government. The purpose 
of the devaluation of the dollar was to 
advance these prices, Although the orig- 
inally announced 1926 parity goal has 
never been attained, there have been in- 
dications that Washington thought suf- 
ficient headway in that direction had 
been made so that further monetary 
manipulation could be foregone. It has 
appeared more recently that reliance was 
being placed instead, on production con- 
trols, increased consumption, and ex- 
portation as means of continuing the up- 
ward movement. 

Signal for Inflationists 

Should foreign exchanges move off 
sufficiently so that the domestic price 
structure seemed actually threatened, 
however, it would probably revive the 
political impulse to try another shot of 
dollar dilution. 

So far, domestic 
considerable stability in the face of vio- 
lently unsettled world markets. There 
have been big breaks in those commod- 
ities sensitive to changes in world mar- 
kets, notably rubber, silk, coffee 
It was distinctly noticeable, however, 
that strong buying came into most of 
the market upon recessions, and such 
buying has been attributed to milling 
and manufacturing interests. The de- 
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Editorially Speaking— 


ROOSEVELT’S emphatic “re- 
as a necessary condition 
a permanent army of un- 
- not to be taken too liter- 
ilways has been an army of 
Milan V. Ayres has been 
the figures. Of our 125.7 
slation, 50 millions are or 
millions are non- 
there always were that 
hese, 38.6 millions are un- 
) millions are women; 5.2 
men. Of the 5.2 million 
men, 2 millions are 16 to 
many of these are students. 
millions are past 64. Of 1.5 
maining, between 20 and 64, 
students, some are tramps, 
srisoners, insane, or just rich. 
tire 125 millions are being 
by the 37.7 millions at work. 
persons at work supports 233 
ers. That is depression. When 
earners were at work, each 100 of 
nported 151 non-earners. That 
rity 


757 


5 


yd and drug manufacturers ap- 

y think the Blue Eagle no longer 
1 magnetic charm over customers. 
ss of 65 manufacturers shows 

ibout 5 are shooing the bird off 


DELS 


sINESS on Main Street has picked up. 

swatter sales prove it. Advertising 

manufacturers report they sold 

swatters to small-town mer- 

advertising souvenirs this 

in years—and the dealer 

y when business is bad. Busi- 

bottle openers, corkscrews, cal- 

nd almanacs has jumped, and 

lers are placing heavy orders for 

President Roosevelt 

head of pretty girls as the favor- 
on calendars. 


eters 


pickle packers held their annual 
in Chicago they found them- 
a pretty pickle. The current 
60% of normal, without any 
ent-inspired plowing. Because 
rtage, pickle lovers this winter 
won't find prices so “sweet.” 


WESTERN farmers, say recent dis- 
are bemused by tales of woe 
| elsewhere in the country, tell- 
they have had their farms 
rom under them, with slim pros- 
recovery. This isn’t the first 
soil has shifted on the high 
Dust clouds and wind erosion 
more widespread when horse- 
ws were at their height, and 
ge impossible. And the farms 
ly still came back. A federal 
nt farm expert, checking some 
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of the most severe windblown land in 
the Southwest, reports less than 5% of 
it is beyond reclamation. Steps are being 
taken, however, to ward against further 
ravages by terracing, converting to 
grasses, and other methods, and to date 
there has been no rush to get out of the 
hard-wheat “‘desert’’ counties | 





| 
A Paris dentist pulls his clients’ teeth | 
to the strains of radio music—when the | 
music is good. But a printing plant has| 
spoiled his reception with its big presses, | 
and the doctor. is suing for $7,000 dam- | 
ages. There are a lot of dentists in this 
country too. Which may give ideas to 
bright radio salesmen 


STATE and county fairs are swinging 
along at a high pace this year, much to 
the surprise of many who suspected they 
had been burned off the map along with 
many a wheat and corn crop. Attend 
ance is holding up to the level of the 
past six or eight years, with the slumps 
in the hard hit sections more than over- 
come by increased patronage in the east- 
ern part of the Mid-West. Some shows 
were cancelled this year, but generally 
farm conditions are reported better, 
drought or no drought. Small-town 
merchants, who might not be able to 
interpret a Babson analysis of tunda- 
mentals, have learned to regard the at 
tendance at the big state fairs as an| 
excellent barometer of business. If the 
farmers spend at the fall fair they keep 
it up in the months that follow 


AMONG the latest to try to slip a harness 
on the ocean is Georges Claude, inventor 
of the neon light. Out of the good ship 
Tunisia (10,000 tons) he has fashioned 
a floating ice factory which he expects 
will produce 1,000 tons of ice per day 
Claude and company intend to make 
warm water from the surface of tropical 
seas boil by introducing it into a vac- 
uum, using the vapor to run turbines, 
then condensing it with cold water 
drawn from the briny deep. A_half- 
mile tube over the side will tap the} 
depths. The Tunisia’s projected output | 





will be marketed in Rio de Janeiro, to-| 
ward which the weird looking boat is 
now hopefully beating her way. 


Much heavier than the biggest locomo- 
tives, the 4 giant turbo-generators (600 
tons each) which are to go into Boulder 
Dam’s main power house will require 
one of the largest installations of over- 
head cranes ever devised. There will be 
4 units, with a lift of 300 tons each 
Harnischfeger Corp., Milwaukee, is pro- 
ducing them. The maker of famed 
“P&H” excavators, cranes, electric mo- 
tors, brewery equipment celebrates its 





golden anniversary this year. 


COME IN, JONES, | VE 
HEARD ABOUT YOUR LINE 
AND I'M ANXIOUS TO GET 

MORE INFORMATION ! 


WE DID 5 YEARS 


“Missionary Work" 


ING MONTHS 
With This Tested Gift Idea 


OU know what a job it is to intro- 
duce a new line and a new idea! 
When we introduced our new line 
about six months ago, we tried a new 
slant. There was one outstanding fact 
about the new product that interested 
everyone. So we imprinted that fact 
on Autopoint pencils and sent the pen- 
cils to every man we wanted to reach 
It worked like a charm! An Auto 
point pencil is the one advertisement a 
prospect keeps in his pocket. It's a 
sturdy, beautiful, trouble-proof pencil 
that soon gets to be a man’s favorit 
Our prospects were secing our “big 
point” twenty times a day. On first 
calls, our men got to see many of their 
toughest prospects—they were inter- 
ested in advance. Our new | 
ready as well established as we hoped 
to make it in years of hard work! 
Put your “outstanding fact"’ on Auto- 
points—and if you have the same 
experience as 4000 successful firms, 
you will get outstanding results. You 
can even put a model on an Autopoint 
as in illustration at the right. Send 
today and find ovt some of the dozens 
of ideas that have paid richly for 
Autopoint “advertisers.” They're all 
in a book called “Sales Strategy—37 
Plans Using Autopoints.”” Sent free 
on request. Also, let us tell you how 
Autopoints for office forces can save 


ne 1s al 


| you 4lc to 90c per employe per year 


Write for facts on your firm letter- 
head today. No obligation whatsoever. 


Special Autopoint made 

@ National distiller, demor 

strating while-oak charred 
barrel used in aging whisky 


FREE!.. 
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CUSTER and WH ACTUAL we 
ey many FORMS 


Better Pencil 
AUTOPOINT COMPANY 
1801 Foster Ave., Dept. BW-10 I Chicago, Iilinois 
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Reassurance 


President Roosevelt did the best he honestly 
could in his radio address last Sunday to 
quiet the more extreme alarms of business 
men. If he had professed that he was about 
to throw all of his weight against the tiller 
to swing the boat far to the right, he would 
not have been honest, and nobody would 
have believed him. But he did give un- 
equivocal assurance that he has no intention 
of steering off to the left. 

Specifically, he declared his belief in 
private business and private profits. He ad- 
mitted partial failure of one experiment, 
NRA, and promised revisions. He pledged 


a personal effort to bring peace in labor re- 
lations—to meet the criticism that Adminis- 
tration policies have fomented industrial 
He answered pleas for stabilization 


strife. 
of the dollar by discreet sidewise allusion to 
Great Britain’s unreadiness to return to gold; 
the inference is justified that we cannot go it 
alone. To accusations of overspending, the 
President replied only that the waste of 
human resources and the demoralization of 
vast unemployment is our true extravagance. 
He said he must defer some subjects until a 
later date; perhaps fiscal affairs are among 
these. 

The most encouraging thing of all was the 
fact that he showed at last that he realized 
the genuine importance of business senti- 
ment, treated it with respect, and dealt with 
several of its fundamental causes. 

Business men have been asking the Presi- 
dent to make clear his policies and his objec- 
tives. Confessing a growing lack of confi- 
dence, a rapidly mounting apprehension lest 
certain acts of the Administration taken 
under the guise of temporary expediency 
really were entering wedges of permanent 
policy, and lest utterances of some of the 
more radical members of the Administration 
were to be taken as Administration gospel, 
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American business asked for a assurin 
statement from the President himself. é 

On several previous occasions, Particularh 
at Green Bay, the President seemed ob 
to this growing dissatisfaction, 
contemptuous of it, and annoyed. 
were traces of irritation still in his radio ad. 
dress, but his concern for business good wil 
was convincingly apparent. 

Roosevelt wants “more business at q fair 
profit.” He has “avoided the theory thy 
business should and must be taken over }y 
an all-embracing government. ” He counts 

“in the future, as in the Past, on th driving 
power of individual initiative and the incep. 
tive of fair private profit.” 
evidence that there has been “a substantial 
rise in the total of industrial profits.” He 
deplores the fact that billions of dollars in. 
vested are not yet earning profits, and rec. 
ognizes the importance of the heavy indus. 
tries, but feels there is no magic formula 
which could revive them over night. 

The President proposes to call together 
“truly representative” large employers and 
leaders of large groups of organized labor, 
to try to get them to agree to a period of 
truce. What kind of truce is this to be? 
Does it mean freezing of the present status? 
What about union recognition under 7-a, 
and if so, does that necessarily mean A. F. 
of L.? The President has here set himself a 
task of prodigious difficulty. 
credit for courage, and support in his effort. 

All in all, the address was tacit admission 
that the help of business is necessary to re- 
covery, and it was an open appeal for busi- 
ness cooperation. Solution of many of the 
difficulties between the White House and 
the business community is appreciably nearer 
when they are approached in that spirit. 
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